BIOMPA®IKO ZHMEIQMA

EMONYMO s AYAQNITHZ

ONOWA : TEQPT IO

TOMOZ FrENNHEZHZ : AGHNA

EKMAIAEYZH : Ph.D. Doctoral Research in Marketing, University of Strathclyde,
Scotland {1980).
M.5c. Industrial Administration, University of Astan in Birmingham,
England {(1974).

Diploma i Management Studies, Unwersity of Wolverhampton,
England, {1973)
B.Sc. Muyio Mavemornuiou Meipeud (1971)

AKAAHMAIKEE OEIEIE

1990 - Zhpepa KaBnynrig  Mapkenivyk, Owovopiko  [Novemormue  ABnuwy,  Tprua
Maprerivyk kal Emikovwviag

1993 - 1998: Emokénng Kabnynrig Mapkerivyk, EBvikd MerodBelo MNohuteyveio

1986 - 1990 : AvarAnpwrig KaBnynrig Mapkenivyk, Cikovopiks lNavemorhuio ABnvtoy,
Tunua Opyavwaonc kal Aloiknong Emiyeipnoewy

1982 - 1985 ; Lecturer in Marketing, Strathclyde University, Scotland, Department of
Marketing

1981 - 1982 : Post-Doctoral Research Fellow, Sirathclyde Unwersity, Scotland, Department
of Marketing

NANENIZTHMIAKELZ EPEYNHTIKEZ APAZTHPIOTHTEE

Ewer emovaer peyaio apiBud EmaomnuovikivTlavemioTnyiakwy epeuviuy TTOU KGAUTITOUY Eva TIOAU

Heyaho eUpog BEUGTWY TIOU EUTTITITOUY 0T YWWaTIKY avmikelpeve Tng Emomune tou Maprketivye.
EvBzikTikg avaQEpOUE EPEUVEG HE OVTIKEINEVD:

a) Ty Katdpynon MNpoidviwy kal Ynpeoioy amd 1o [Npoloviikg ACpTePUALKIC Twy ETTIVE pRoewy, )
my YioBernan Elkaumrwy Lugtnudrwy [Napaywync (Flexible Manufacturing Systems — FMS) amo
Blopnyavia ™e Bperaviae kal tng Nepuaviag, vl myv Opyavisan sl Aciknon 1wy [wkRoewy
Bperavikwy kol EAAnvikwy emelpnaswy &) v YioBetnon TexvoAoyikwy KavoTopiwy amd 1ig
Erhrvikes emixeipfnoelg, € v YioBemaon kar Egoppoyn tou Mapkeryk amd g EMnuiKe,
Boukvapikes, [NoAwvikES Kol QUYYRIKES ETTINEIPNTEIS, TT) THY AVATTTUEN MEwy ApnHaToQIKSvo Ky
MNpoiowtwy amd Tpamedkes kol Acganiomikés Etaipeieg, b 1 zZ1pamyikes TijoAdynone ot
Emiveipnoeig MNaopoyng Ymnpeowwy kaBwg kal o B2B Emiyeipnoeig, n) v Amateheopanksinra mg
Alagrong oe BZB Ayopec, 8) Tic Zrpamyikéc Aavoapioparog Newy Mpoidvrwy ot BZ2B ayopeg, 1) Tig
2TRpATYIKES Mapkerivyk otd AdaQopd ZTadia Tou Kukkou Zwne 1ou Tpoidwroc, K] TIC ZYECEIC T



TUNUATWY MApkeTIvyk Kail MNMwAfoewv oTig EAnvikEG ETixeiprioeig, A) v Emidpaon Tou Internet aTig
1parnyikés Mapketivyk kar MwAfocwv o€ EupwaikéG kar APEPIKAVIKEG ETTIXEIPACEIS, M) TN
Aiadikaaoia Avamtuéng Emwvupwy Mpoidviwy, v) v Yiobémnaon g @ihocogiag kar Twv ApXwv Tou
MdpkeTivyk amd TouplaTikEG Emixelproeig, ¢) v Kaivotopikotnta twv Mikpopeoaiwv Emixeiphoswy
otnv EANGa, o) v AmoteAeoparikdtnta ¢ KaravoAwtikrig Aiagruiong yia Biopnyavika (B2B)
Mpoiévia, m) v Emidpaon ¢ Xwpag [MpoéAeuong otnv  AyopaoTiKh ZUPTIEPIPOPA TwV
Karavohwtwv otnv Eupwrn, Apepikd, lamwvia kar EAGda, p) 11¢ E@apuoyéc CRM (Customer
Relationship Management) aTig EAAnvikég ETTixeIproeig.

MANEMIZTHMIAKEZ AIAAKTIKEZ APAZTHPIOTHTEZ

AiaBéter TTONO  peyaAn  ekTTaIdeUTIKY)  euTTeIpia €xovtag O10aGgEl e TTOMA  TTPOTITUXIOKA KOl
uetamTuxiakd Tmpoypduuara oty EAMGda kar 010 €&wtepikd. Ta  Bépara mou  dIOACKEI
TepIAaUBavouy:

- Aioiknon MApkeTIvyK

- Apxég Tou MApPKETIVYK

- 2TpatnyIKO MApKeTIvyk

- B2B - Biopnxavikd MapkeTivyk

- Opyavwaon kar Aioiknon MwAfcewv

- [oAimikry MpoidvTog

- Avarmruen Néwv Mpoidviwv kar Kaivotopiwy

- Aioiknon XaptoguAakiou MeAatwv

- AieBvég MapkeTivyk

Emiong eivau:
- EmPBMmwv KaBnynmc oe moANé¢ TmpotrTuyiakég, petamtuyiokés (M.Sc., MBA) kau
d10akTopIKEG (Ph.D.) dimAwpatikég epyaaieg atnv EMAdA kal 010 eEwTepIK

- Egwrepikdg E¢etaomic M.Sc. (uéow Epeuvag) dissertations tou uttofAOnkav oto TpAua
MdpkeTivyk Tou Mavemiatnuiou Tou Strathclyde.

- Egwrepikdg E¢etaotig Tou Mavemiotuiou tou Ulster yia ta Mpoypdupara MApkeTivyk TTou
mpoo@épbnkav ato ICBS, Oeooalovikng (1994-1997)

MANEMIZTHMIAKEZ AIOIKHTIKEZ APAZTHPIOTHTEZ

MéANog TnG 2uykArTou Tou Oikovopikou MNavetiatnuiou ABnvwy (1997-2000)

Mpo6edpog TuRuarog Emixeipnaiakng Epeuvag kar MapkeTivyk, Oikovopikou MNavetiotnuiou ABnvwy
(1997-2000)

AiguBuvtic Metamruyiakou [Mpoypduuarog (Master of Science) yia ZteAéxn Emixeipioewv o710
MdpkeTivyk kai ETrikoivwvia pe Néeg Texvohoyieg Tou Oikovopikou Mavetmiatnuiou ABnvwy (1998 £wg

Ofuepa)

AiguBuvtic Tou Epyactnpiou Mapketivyk (The Athens Laboratory of Research in Marketing —
A.LARM.) Tou TpRuarog Mdapketivyk kar Emikoivwviag Tou OikovopikoU Mavemmiatnuiou ABnvowy.
(2000 éwg onjpepa)



MéNog g Emitpotmig Metamruyiakwy 2moudwv tou Oikovopikou Mavemiotuiou ABnvwy (2008 £wg
Ofuepa)

MéNog Tng Emitpottic EpyaaTnpiwv Tou Oikovopikou Mavemmiotnuiou ABnvwv (2009 éwg oriuepa)

AIAKPIZEIZ KAl BPABEIA

e Exheypévog Mpdedpog g Eupwraikng Akadnuiac Mapketivyk (European Marketing Academy —
EMAC), 2008-2010

o ExAeypévog Avrimpdedpog yia tn ZTparnyikr Tou Global Sales Science Institute (GSSI), 2008-
2010

e Bpdpeuon amd 10 20vdeopo Efaywyéwv Bopeiou EANGBO¢ (ZEBE) yia v ekhoyry Tou wg
Mpéedpog NG Eupwaikig Akadnuias MdapkeTivyk (European Marketing Academy — EMAC), 29
NoepBpiou 2008, Ocooalovikn

e Bpapeio Outstanding Paper yia 10 dpBpo “Successful new-to-the-market versus “me-too” retail
financial services: The influential role of Marketing, Sales, E.D.P. / Systems and Operations’,
International Journal of Bank Marketing, 2006, Vol. 24, No.1, pp 53-70 (o€ ouvepyaoia ue
2.l'ouvapn kai M.MomaotaBotmouAou)

e Bpapeio Highly Commended Paper amd 10 Emerald Literati Network Awards for Excellence 2007
yia 10 dpBpo “Uncovering the keys to successful service elimination: ‘Project ServDrop™, Journal of
Services Marketing, 2006, Vol. 20, No.1, pp.24-36 (o¢ ouvepyacia pe Z.foluvapn «Kai
M.MamaoTaBotrouAou)

e To GpBpo “Antecedents and Consequences of CRM Technology Acceptance in the Sales Force
agiohoynonke w¢ éva amo Ta “hottest” apBpa Tou Industrial Marketing Management (* Vol. 34, No.4
(May), pp. 355-368) Baciopévo ota downloads Ampihiog-Zemrépppiog 2005 (o€ ouvepyaaia pe
N.Mavay6touho)

e To paper “The Impact of Sales Management Practices on Salesperson’s Role Stress, Attitudes
and Outcomes: A Multiple-Level, Multiple-Source Examination”, TTou TopoucidoTnke oTo 34°
2uvédplo ¢ Eupwaikrg Akadnuiog Mdapketivyk (European Marketing Academy (EMAC),
University of Bocconi, Italy, 24-27 May 2005) a&ioAoyriBnke wg éva até Ta kopugaia atnv evotnTa
¢ Aloiknong MwAnoewv (Sales Management Track), (o€ ouvepyaaia pe Tov N.Mavay6touAo)

e Apioteio Aidaokahiag ae avayvwpian Tou dIdakTIKoU £pyou amd 10 Metamtuyiako Mpdypappa
Zmoudwv oTI¢ EmoTiueg Twv Amogacewv Tou Oikovopikou Mavetiotuiou ABnvwy (Akadnuaikd
‘Eto¢ 2001-2002)

e Titho YynAn¢ AidakTikAc Eidoong o€ avayvwpian tou dIdakTikoU épyou amé 10 MeTamTuyIokod
Mpdypappa Zmoudwv tou Oikovopikou MavemaTnuiou ABnvwv «MdApkeTivyk & ETTiKovwvia pe
Néeg Texvoloyiec» (Akadnuaiké ‘Etog 2001-2002)

e BpaBeio Kahitepou Axkadnuaikou ApBpou yia 1o apbpo “Market Orientation Development: A
Comparison of Industrial vs. Consumer Goods Companies” Tou dnpoaielbnke aTo TEPIODIK
Journal of Business & Industrial Marketing, vol. 16, no. 5, pp. 354-81, 2001 (o€ ouvepyaoia e
2.l'ouvapn)

e Titho ECauIpETIKAG ZUVEIOQPOPAG OE avayvwpian Tou ekTTaldeuTikoU €pyou amd 1o MeTamTuyIoko
Mpdypauua Zmoudwv Aloiknong Emixeiprioewv  (MBA) yia  ZteAéxn Tou  OIKOVOMIKOU
MavemaoTnuiou ABnvwv (Akadnuaikd ‘ETtoc 2000-2001)

o  ExAeypévog Mpdedpog g EMnvikA¢ Akadnuiag Mapketivyk (1998 - )

e Bpafeio Highest Quality Rating amé mv ANBAR yia 10 dpbpo “Marketing Orientation and
Company Performance: A Comparative Study of Industrial vs. Consumer Goods Companies”, Tou



onuooieubnke oto TePIOdIKOG Industrial Marketing Management, vol. 26, no.5, 1997 (o€
ouvepyaaia pe 2.I'olvapn)

ExAeypévog Mpdedpog tou E.C.R. (Effective Consumer Response) Hellas (1995-1998)

Amovopn Aimhwparog « Tiung Evekevy amd 1o ZuMoyo EAMvwy Aoyotexvwv TTpog EmiBpdpeucn
E¢aipetwv Mpoomabeiwv kar Emitetéewy (1995)

EkAeypévo Fellow Tou Chartered Institute of Marketing (UK) (1993)

EkAeypévog Avtirpdedpog atnv Eupwraikr) Akadnuia Mapketivyk (1990-1993)

BpaBeio KaAutepou Akadnuaikol ApBpou amé v Academy of Marketing Science, kar@ 10 20
Maykoopio Zuvédpio Mapketivyk (World Marketing Congress) a1o lMavemioTiuio Tou Stirling ot
ZKwria (1985)

ZYMMETOXH ZE EYPQMAIKA MPOrPAMMATA

Mpdypauua Consumer Behaviour Erasmus Network (COBEREN) o¢ ouvepyaoia pe 37
MaVETTIOTAMIO TOU EEWTEPIKOU [E OKOTTO TN dnuioupyia akadnuaikoU Bepartikou GIKTUOU yia TV
Avaluon g Zuptepipopdcs Karavaiwt o€ Eupwaiko emitredo

ZuvtovioTi¢ EupwtraikoU Mpoypduuatog Metamruyiakwy 2moudwy o€ International Marketing
(Socrates — Erasmus Program) o¢ ouvepyacia pe Mavemotiuia tou E¢wrepikou (Leicester
University-UK, Corvinus University — Hungary, University of Minho — Portugal, University of
Nijmegen — The Netherlands)

Mpodypauua International Marketing Effectiveness Project (IMEP), xpnuarodotoUuevo amd v
Eupwraikr Kovétnra, mou okoto eixe va BeAtiwoel 11¢ MeBddoug MApKETIVYK OTIC XWPES TNS
Kevtpikng kai Avarohikig Eupwring (MoAwviag, Ouyyapia, BouAyapia)

Mpodypauua TEMPUS, og ouvepyaoia pe ouvadéAgoug amé 1o London Business School kai 1o
Erasmus University, ye kUpio okomd v Avamruén Kévrpou AieBvwv Zmoudwv (International
Studies Center, ISC) oto Budapest University of Economic Science (BUES).

Eupwraikd MNpdypauua AIR pe TiTho “Consumer-Led Approach to Foods in EC: Development of
Comprehensive Market-Oriented Strategies”.

Epeuvnriké Mpdypappa oto MAaioio Tou European Innovation Monitoring System (EIMS) -
Ymotrpoypapua INNOVATION AND THE FIRM “A Comparative Analysis of Innovation Attitudes in
Europe”.

Zupuetoxn oe didgopa Eupwraika mpoypduuara ADAPT, ESPRIT, LEONARDO kAt

AIEONEIZ AKAAHMAIKEZ APAZTHPIOTHTEZ

Mpdedpog Tou Zuvedpiou kai TN EmTpotA¢ Mpoypauparog Tou 18ou ETAciou Zuvedpiou Tng
European Marketing Academy, kai EkdOTNG Twv oxeTIKWv proceedings We TitTAo  "Marketing
Thought and Practice in the 1990s", Abrjva, AmrpiAiog 1989.

Méhog Tng Opyavwrikig Emrpotmg yia 10 30 Zupméaio ¢ EMAC-ESOMAR, "New Ways for
Marketing and Marketing Research", ABrjva, Oktwppiog 1990.

MéAog Tn¢ ExteAeaTikAc Emitpottic Tng EMAC (1986- éw¢ orjuepa).

Track Chairman - Industrial Marketing, 60 [laykdopio Zuvédpio Mapketivyk, 1993,
KwvaTavTivouTroAn, Toupkia.

Reviewer kai Session Chairman ota Zuvédpia g European Marketing Academy (1988-01juepa)



Track Chairman - Product Innovation, 10° Maykéapuio Zuvédpio MdapkeTivyk, 2001, Cardiff, Wales
Track Chairman - B2B Marketing, 11° Maykoopio 2uvédpio Mdpketivyk, 2003, Perth, Australia

Track Chairman - Product & Pricing Strategy, 12° lNaykéopio Zuvédpio Mdpketivyk, 2005,
Munster, Germany

Méhog mraveh pe Bépa oulhmong Tig Maykoopieg 2taoeig atn Aloiknon Twv MNMwAjocwy, New
Horizons in Professional Selling and Sales Management Conference, Orlando, Florida, 14-17
louAiou 2007

Mpdedpog Tou Zuvedpiou kai NG EmiTpotg Mpoypduuarog Tou 350u ETAaiou Zuvedpiou Tng
European Marketing Academy, kai Ekd6TNG Twv OXeTIKWwy proceedings We TiTho "Sustainable
Marketing Leadership: A Synthesis of Polymorphous Axioms, Strategies & Tactics", ABrjva, Maiog
2006.

Session Chair g XuAtnong ZtpoyyuAig Tpamédng pe TN oupueToxr Kopugaiwv Akadnuaikwy
kai  Kopugaiwv Emixeipnuarikwy  2teAexwv, SDSM  Conference, Chios, Greece, 27-28
zetrrepPpiou 2007

Track Chairman — Sales Management & Personal Selling, Tou 37°v Emciou Zuvedpiou g
Eupwrmaikic Akadnuiog Mdapketivyk (European Marketing Academy-EMAC), University of
Brighton, UK, 27-30 Maiou 2008

MéNog g Opyavwrikig Emtpotg Tou 2°v AigBvolg 2uvedpiou Tou Global Sales Science
Institute ue Béua “Scholarship & Practice in Sales & Sales Management: Reconciling the Two
Worlds”, 25-27 louviou 2008

MéNog Tng Emtpotmi¢ Mpoypduuatog tou 20v International Scientific Conference pe 6éua
‘Marketing Theory Challenges in Transitional Societies”, University of Zagreb, Croatia, 26-27
zemrepppiou, 2008

Marketing Sessions’ Moderator a1o ouvédpio EuroCHRIE Dubai 2008, Dubai, 11-14 Oxktwfpiou
2008

Reviewer yia mv evémra Selling & Sales Management oto Academy of Marketing Science
Annual Conference, Baltimore Marriott Waterfront Hotel, 22-23 Maiou 2009

Reviewer yia v gvotnta Biopnyavikou (B2B) Mapketivyk oto Academy of Marketing Science’s
2009 World Marketing Congress, Oslo School of Management, NopPnyia, 22-25 louhiou 2009

MéNog T Opyavwrikic Emitpotmg Tou 3¢V International Scientific Conference “Marketing Theory
Challenges in Transitional Societies”, University of Maribor, Slovenia, 24-25 Zetrtepppiou 2009

Méhog Tng Opyavwrikag Emitpotmig Tou 2°v Biennial International Conference on Services
Marketing “Orchestrating the Service Experience: Music to the Ears of our Customers’,
Zuvedplakod Kévtpo Helexpo, Osaaalovikn, 4-6 NoeuBpiou 2009



SYMMETOXH £E AKAAHMAIKA ®OPA

American Marketing Association (AMA)
Academy of Marketing Science (AMS)
European Marketing Academy (EMAC)
Chartered Institute of Marketing (U.K.)
Marketing Academy (U.K.)

EMnvikA Akadnuia MOpKETIVYK

MEAOZ INZTITOYTQN

EMnVIké IvaTitouto MApKETIVYK
Emitiyo péAog IvaTtirouTou MNMuwAoewv EANGDOG

EDITORIAL REVIEW BOARD
MéAog tou Editorial Review Board Twv mapakarw mepIodIKwV:

Industrial Marketing Management

Journal of Business Research

European Journal of Marketing

Journal of Business and Emerging Markets

Journal of Transnational Management Development
Journal of International Consumer Marketing

Journal of Euromarketing

Journal of Customer Relationship Management and Marketing
9. International Journal of Research in Marketing (1989-1993)
10. Journal of Marketing Channels (1992-2002)

11. Journal of Teaching in International Business (1990-1993)
12. Innovative Marketing (2005-2008)

NN =

ASSOCIATE EDITOR

Associate Editor Tou mep100IKOU:

International Journal of Internet Marketing and Advertising
GUEST EDITOR

Guest Editor Tou Special Issue “Selected papers on e-marketing from the 35" EMAC conference” Tou
International Journal of Internet Marketing and Advertising (with Papastathopoulou, P.)

Guest Editor Tou Special Issue “Selling & Sales Management” Tou Industrial Marketing Management
(with Panagopoulos, N.)

ADVISORY BOARD
MéAog rou Advisory Board:

International Business Press of the Haworth Press Inc.



AD HOC REVIEWER

Ad Hoc Reviewer epyaoiwv Tmou utroBARBnkav TTpog dnuoadicuon oTa TAPOKATW ETTIOTNUOVIKA
TEPIODIKA:

- Journal of Marketing,

- Journal of Product Innovation Management,

- Journal of Personal Selling & Sales Management,

- Journal of Market - Focused Management,

- Journal of Marketing Management,

- Journal of World Business,

- International Journal of Bank Marketing,

- International Journal of Management Reviews.

EKMAIAEYTIKA MPOrPAMMATA I'A ZTEAEXH (EXECUTIVE DEVELOPMENT PROGRAMMES)

|. MpookekAnpévog amd TOANEG peyaheg EMnvikég Emixeipioeig kar Opyaviopoug va d1ddcel
MdpkeTivyk Kai MwAnoeig o Zegivapia kar Mpoypaupara yia Avwrara XTeAéxn. Metatl autwv
mepIAappavovra:

EMnvikég Opyaviopdg E¢wrepikot Epmopiou (rpwnv O.M.E.)

Opyaviopdg Aipévog Meipaiwg (O.AIM.)

Opyaviopdg TnAemmikovwviwy EAGdo¢ (O.T.E.)

Opyaviopdg 210npodpopwv EAGdog (O.Z.E.)

Ayporikr Tpamela g EANGd0G

Epmopiki Tpdmela Tng EAGSOG

Alpha Bank

Interamerican

S & B Opukta A.E. (Trpwnv ApyupouetareupaTwy & Baputivng)

Eyvaria Tpamela A.E.

AEHAE.

Nautmnyeia EAeuaivag

TITAN AEE.

[. Zepivapia Mdpketivyk kal MwAfoewv o€ peyaleg ToAuEBVIKEG eTaIpieg, auuTTepIAapBaVOPEVWY
TWV:

Agfa

Toyota Hellas

Johnson and son

Lever Hellas

BP Greece

ROCHE Pharmaceuticals
ROCHE Diagnostics
Boehringer Ingelheim

Cecedim Hellas

Fiat Hellas

Siemens S.A.

Novartis Hellas A.E.B.E.
Abbott Laboratories Hellas S.A.
BIC VIOLEX S.A.



VI.

VII.

VIIL.

Xl.

XIL.

XIII.

Legrand A.E.B.E.
COMPO HELLAS
OAPMAZEPB - AINAY

Mpiv 10 1997 €ixe diopyavwael Petamruyiakd mpoypduuata kai Ekave eionynoeig otnv EEAE kai
didage 10 pdbnua «Opydvwan MwARoewvy aTo ALBA.

Eionyhoeig oe Zepivapia mou diopyavwvav 1o EAKENA (rpdypauua MABE yia JiIKpoueaaioug
emyelpnuarieg AtTikAg, KevipikAc EANGOog kai Bépeiag EANGGOC), n EEAE (yia oTeAéxn
MdpkeTivyk), n Morax (yia AicuBuviéc MwAnoewv), n ICAP (yia oteAéxn Biounyavikou
MdpkeTivyk), n EAEE (yia oteAéxn Alo@nuioTikwy  €Taipiwy), 10 EMnviké  IvoTirouTo
AcahioTikwv Zoudwv (EIAS- yia oTehéxn Ac@alioTikwy etaipiwv) kai 10 EBvikG 1dpupa
Epeuvwv (mepiodog 1986-1997).

Zepivapia Mapketivyk & MwARocwy o€ ToAEG Mikpoueoaieg EANvIkES ETTixeiproeig, dxi Yovo
Twv MeyaAwv AoTikwv Kévipwv aMa kar g mepigpépeiag, omwe, yia mapadeiyua, A.B.IH.
Awdwvn A.E. (lwévviva), Klotsotiras Textiles (TpikaAa), EWA A.E. (BoAog), K.ATT.

ZUPKETOXT 07O ekTTaIdEUTIKO TTPAYpappa IMAGE oT1o omoio Avwtara ZT1eAéxn Pwaikwv taipiwv
016ay0nkav Béuata dioiknong OTTwWG: XpnuaTooikovouika, Mdpketivyk, Aioiknon Mpocwikou,
A1eBVEC MAPKETIVYK, K.A.TT.

EmoTnuovikdg utelBuvog ouyypa@ng ekTTaideuTikol UAIKoU o€ wneiakn popery (CD Rom) yia
Tov OTE pe Bépara «Texvikés MwAAoewy yia YmalnAoug Alaveutropikwy KataoTnpdarwvy,
«Texvikég B2B MwARoewvy, «Aioiknon KataoTnUaTwy AIAVIKWY TTWARTEWV».

Emotnuovikdg umelBuvog  eKTTQIDEUTIKOU  Oepivapiou  We  Bépa  «Avammugn  deglotitwy
etutnpétaong meAamy» yia Tov Opyaviopd Zidnpodpduwv EANGSog (O.2.E.). Aictaywyn 20
dIRuepwv aepivapiwy (16 wpeg) o€ ABAva, Ocaoahovikn, Adpiaa, Marpa.

EmoTtnuovikdg uteuBuvog Exmaideutikot Mpoypduuatog «Business Executive Programmen:
Mpdypauua Metekmaideuong Avwratwv kai  Avwrepwv  2tedexwv O.2.E. ot Aloiknon
Emixeiphocwy, 11 exmaideutikég oeipég 1.056 wpwv

Emaotnuovikdg utetBuvog Ekmaideutikou MNMpoypauuarog «Marketing — MpocgavatoAiopds otnv
Ayopd kai atov MeAdn»: Mpdypappa Metektmaideuong AviTatwy Kal AVWTEPWY ZTEAEXWV TNG
Eyvariag Tpamelag

Emotnuovikdg utelBuvog Ekmaideutikou lMpoypauuarog «uyxpoveg MéBodor Aloiknong kai
MpooavatoAiopou aTov MeAatny» o aTeAéxn Tng AEH A.E.

EmaoTtnuovikdg uteuBuvog Exmaideutikol Mpoypduparog «Zuyxpoveg MéBodol kar Eapuoyég
o¢ Oéuara Emkoivwviag, Alompayuareloewy, Hyeaiag kal MapkeTivyk» ae AieuBuvTika ZTeAéXn
NG Ayporikrg Tpamedag ng EAAGBOC

Emotnuovikdég umeuBuvog Ekmaideutikol [Mpoypduuarog yia toug MwAntég g Emporiki
Credicom



XIV. EmoTtnuovikdg  utelBuvog  ExmaideutikoU  Mpoypduuarog MigTtomoinong  teAexwv  OTIG
MwAnoeig (S.A.L.E.S.-Skills Abilities Learning Excellence Strategy Programme), KEK OINA

ZYMBOYAEYTIKH EMMEIPIA

2UUBoulog ae TTOANEG eTaIpieg Kal opyaviapoug 1éoo atnv M. Bpetavia 600 kai atnv EAMGda amo 1o
1974. Avagépovtal eVOEIKTIKA KATTOIEG TIPOOPATEG OUVEPYATies aTnv EANGDQ:
o OTEAE

Ayporikog Oikog Xmupou ABEE

Metagdg AlayvwaoTikd AE

Bingo A.E.

Zefco - Zeelandia S.A.

Boehringer — Ingelheim SA

Menunos A.E.

APIVITA Quaika Mpoiévta

IPSEN A.E.

Opihog ALUMIL

ROCHE Diagnostics

EBvikA Aupikh Zknvi

EKO ABEE

MEAOZ AIOIKHTIKQN ZYMBOYAIQN - ENITPOMQN

o AietéAeoe Méhog Tou AloiknTikoUu 2upPoudiou e didpopeg EMnvikéG Etaipieg. Zruepa gival
uéAog Tou A.Z. g eTaipiag¢ MOTOAYNAMIKH (YAMAHA) A.E.E.

e Méhog ¢ Opyavwrikng Emirpotm¢ kai ¢ Emrpotmi¢ ACloAdynong yia Tnv OTOVOur Twv
BpaBeiwv Mapketivyk (Marketing Excellence Awards) tou diopyavwvel 10 EAAnvIkO IvoTiTouTo
MAPKETIVYK pE TV eMIOTNUOVIKA guvepyaaia Tng EAMNvIKAG Akadnuiag MapkeTivyk

o Méhog g Emirporic Epmeipoyvwuovwy Tou EBviKoU XupBouliou AviaywvioTIKOTNTAG Kal
Avarrrugng Tou Ymoupyeiou Avamruéng (2007-2009)

ZYMBOYAEYTIKEZ & ENIZTHMONIKEZ MEAETEZ I'lA ENIXEIPHZEIZ KAl OPANIZMOYZ

Avagépovtal evOeIKTIKA 01 TTapakaTw Epeuveg amd 1o 1997:

1997 Epeuva g MoiétTtag Twv Mpoo@epdpevwy Ymmpeolwv oto Aiktuo Karaotnuatwy tou
OTE

1997 Avaluan Ttou MepiBaAroviog MapkeTivyk Tou AgpoAiyévog ABnvwv kai Ikavotroinan twv
Aigpyopévwv amd Tig YTnpeaieg mou Mapéxovrar: Baoikd Xuptepdopata kai Z1parnyikég
Mpotaoeig, Aigbviig AepoAipévag ABnvwyv «EAeuBépiog Bevi{édog»

1997 Avaluon Ttou [MepiBaAroviog Twv EmayyeAyatikwy Odnywv kar Mpotdoeig Xdpagng
Z1parnyikwv MApkeTivyk yia 1o Xpuad Odnyo

1997 Avaluan Ttou MepiBaArovtog Internet atnv EMGda kai Mpotaceig Xapagng Z1parnyikwy
MdpkeTivyk yia Tnv OTENET



1998

1998

1998

1999

1999

1999

1999

2000

2000

2000

2000

2000
2001

2001

2001

ziparnyik  Avaluon g Tpamelikng ayopds kar Emmédou E&umnpémong yia
Emixeipoeig kar 2xedlaopog Zrparnyikig Mapketivyk yia v Eptropiki Tpéamreda Tng
EANGSOG

Epeuva yia éva Yo Avamruén Zkeuaopa g Boehringer Ingelheim S.A.

‘Epeuva g Moidtnrag twv Mpoo@epduevwy YTmpeaiwv o1o AikTuo KataoTnudrwy Tou
OTE

Avaluon Ttou MepiBaANoviog Twv EmayyeAyatikwy Odnywv kar Mpotaoeig Xdpagng
Z1parnyikwv MapkeTivyk yia 1o Xpuad 08nyoé tng Apxig ThAemikoivwviwv Kitpou

Avarrrugn 2tpamyikwv  One-to-One Marketing yia v Intertrust (kAGdog apoifaiwy
ke@aAaiwv TG Interamerican)

Aigpetvnon Twv Z1doewy, Aowewv Kai AvtIApewv Twv EAMvwy Muvaikwv oto TéAog
Tou 200U aiwva kal Xapagn Ztpatnyikwv MapkeTivyk yia v etaipeio Body - Shop

Avamrugn  Emikoivwviokwy  XTparnyikwy yia  Biopnxavikég Ayopé¢ yia Tnv  eTaipeia
ApyupopetaAAeupdtwy & Bapurtivng.

Zuyypaor odnyou kardptiong yia v €idikdémta 06: EmpeAnmc Epeuvag Ayopdag tou
Topéa 14: Emikovwviag kai M.M.E, pe v [d16tnTa Tou ZuvtovioT) yia Tov Opyaviopo
EmayyeAparikig Ekmraidevong kai Karapriong (O.E.E.K.)

Avarrru¢n Bapduetpou |kavotroinong twv EAAvwy Katavohwtwy kai Twv EAAnVIKwy
Biounxavikwv Emixeiphoewv amd 1a Mpoidvia kai T YTnpeoies Twv Blopnyxavikwv
MpounBeutwy Kai Twv Mapaywywv KaravaAwTikwy Mpoidviwy, EA.O.T.

Xpron TMponypévwy E@apuoywv TnAeparikAg yia 1 Aigcaywyr) E¢et@oewv kar v
AgloAdynon Twv Exmaideuvopévwv oe MepifdMovia TnAe-ekmraideuong péow Internet,
EMET Il (Apdon MENEA 99), I'.I".E.T.

Z1parnyikdg 2xedlaouog kar Avamrugn Ayopwv — NEwv Mpoioviwy yia Tov Xpuod 0dnyo
(12pnvn cuppacn TapoxAg CUPPBOUAEUTIKWY UTTNPETIWY)

‘Epeuva Ayopdg yia n Xapagn Zrparnyikis MapkeTivyk ¢ eTaipeiag Habitat

Aigpeuvnaon ¢ Ayopdc ZupBouleutikwy YTmpeaiwv AogaAeiag yia epapuoyés Web yia
v 01 MAnpogopIkA

OAokAnpwypévn kai Kaivotdpog Mpoagyyian Tautdyxpovng Mapaywyng Mpoioviwy YynAig
MpoomiBéuevng  Agiag (apivogEa-oAyo-TTOAUC AKX OPITEG) amo YTrompoiovra
Zakyapoupyeiwv, EMET I, Epeuva ypageiou kal Trediou Twv BIOUNXAVIKWY AYOPWY
Auaivng kar Tpexahding otn Notioavarohiky Eupwrn, Tevikf Mpappareia Epeuvag kai
Texvohoyiag (I.I.E.T.)

Epeuva Ayopag MotoaikAeTwy Kai EEwAEpBIwv Mnxavwy yia ) Xapagn Z1patnyikig
Mapketivyk Tng etaipiog MOTOAYNAMIKH A.E.E (YAMAHA)
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2001

2001

2002

2002

2002

2002

2002

2003

2004

2004
2006

2006
2006

2006
2006

2006

Amoturwaon Aiktowv Aiavopng Alieutikwy Mpoioviwy, Ytroupyeio Mewpyiag-AictBuvon
ANigiag

Emiuéreia Avamruéng Aoyiopikou yia Marketing Plan, Business Plan kai Business Letters
yia 1 CD MEDIA S.A.

Epeuva Mohimwv kai Emixeiphoewv yia toug OAupmiakoUg Aywveg tou 2004» (ot
gcaunviaia Baon) o€ guvepyaaia e v etaipeia dnuookotmoewv MWG-ALCO AE.

Bapduetpo Ikavotroinong MoAitwv: Métpnon BaBuou Ikavotroinong amo v MoiétTa Twv
Mapexopévwy YTmpeoliwv a1o xwpo ¢ Kovwvikhg Aaedaliong, Mpdypaupa TloAireia’,
Ymoupyeio Epyaciag ki Koivwvikwv Ao@oalicewv

MeAétn-Epeuva Karaypagrg g Aisioduong Twv MpakTikwy tou HAekTpovikou Emixeipeiv
oTmig Meydheg EAnvikéG Emixeiproeic péow EmavaAnmrikwy Zuvevieugewv og Avwrara
21ehéxn MAnpogopikAcy, Emixeipnaiakd Mpdypaupa ‘Kovwvia g MAnpogopiag’, Epyo:
‘Forum HAektpovikig Emixeipnuatikdmrag EBviké Aiktuo ‘Epeuvag kai TexvoAloyiag
(EAET AE).

Métpnan g EmoTtnuovikAg kai TexvohoyikAac Epeuvag Twv Emixeipiocwy Etoug 2001y,
Emxeipnoiokd Mpdypappa  ‘AviaywvioTikdémra' Fevikf Fpaypareio ‘Epeuvag  Kai
Texvohoyiag (I.IE.T.)

Mapoxn Ymnpeoiwv Evnuépwang, Exmaideuong-Karaptiong kai Ymoponbnong twv MME
o¢ Béuara HAektpovikoU Eutropiou ye Epgaon ato Internety, Mpdypappa AIKTYQOEITE-
EvBappuvan ¢ Emixeipnuartikétntag twv Mikpopeoaiwv Emixeiphoewv oTo Internet,
zuvtovioTi¢ (AvatoAiky ATTikA), Etaipog (ABrva), EBviké Aiktuo ‘Epeuvag kai
Texvohoyiag (EAET AE).

Mehétn MepiBaAroviog Metagopwv atov Afova ABnvwv-Oscoalovikng, Opyaviopog
215npodpopwv EANGSOG (O.2.E.)

MeAétn Avahuong Zupmepigopdg, Ztdocwv, AvniAquewy, Ikavotroinong Emiarwv kai
AtrotUTrwong Eikévag, Opyaviopog AoTikwv Zuykoivwviwv ABnvwyv (OAZA AE).

Epeuva yia éva Yo Avamruén Zkeuaopa, Bristol-Myers Squibb EME

Epeuva yia v Eikéva ¢ etaipiag IPSEN kai 1i¢ AvTIAjyeig kai T Z1don Twv latpwy yia
T OUYKEKPIPEVN ETAIpIA

‘Epeuva Ayopag latpikou E¢omrAiopo0 yia v etaipia META=AZ A.E.

Aigpevnon ¢ Mvwung tou MpoowtikoU Twv EAME. A.E. yia 1o Mapexouevo Epyo g
levikng AiciBuvang OikovopiKwy YTTNPETIWV

Avaluon Zuotnudrwv CRM yia v etaipic MOTOAYNAMIKH A.E.E (YAMAHA)

‘Epeuva yia toug Tpotmoug TTou Evnuepwveral o EAnvag Manager yia 1i¢ Ekd60€Ig
MORAX

Aigpetvnon ¢ Eutopikng Acitoupyiag Tne eTaipia¢ ALUMIL A.E.
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2006
2007

2007

2007
2007
2007
2007

2007
2007

2008

2009

2009

2009

2010

Aigpetvnaon ¢ Eutopikng Acitoupyiag g eTaipia¢ ROCHE DIAGNOSTICS

Aigpeuvnon ¢ EumopikAc Asitoupyiag g etaipiag APIVITA kai ‘Epeuva Ayopdg yia ta
®uaoika Mpoidvra g APIVITA

Epeuva Ayopdag kai Anuioupyia Bapopétpwy Ikavotroinong KaravaAwtwy twv MeAatwv
¢ ROCHE DIAGNOSTICS

‘Epeuva g EAnvikr¢ Ayopdc Baupakog

‘Epeuva g Ayopag AutokivnTioTwy yia Aoyapiacué tng etaipiac EKO ABEE

Opyavwon 1n¢ EumopikAc AicBuvang n¢ EBviKAG Aupikig ZKNVAS

Epeuva yia v Ayopd MNpokatackeuaopévwy Aopoewv yia v etaipia BETANET ABEE

Avéaluon Zuotnuérwy CRM yia v etaipioc MOTOAYNAMIKH A.E. (YAMAHA)

Mapoxr) Ymnpeoiwv XTY yia 10 épyo «'Avamrugn kai Aeiroupyia OAokAnpwuévou
[MANPoPopIOKOU LUCTAUATOS 2TPATNYIKOU ZXedIAoUOU Tou ToupioTikoU Topéa: Aopupopog
Noyapiaouég (A.A.T.) kar Maparnpntipio ToupiopoU» AvaBétouca Apxr: Koivwvia Tng
MAnpogopiag A.E. yia To Yroupyeio TouploTikng AvatrTuéng,

MeAétn yia v eikova g Emporiki Credicom

MoooTikég €peuveg yia Tnv kataypagr g EVOEIGNG amd Tov KaTavaAwTh Kal egaunviaiag
karauétpnong yia n A.E.H. A.E.

MeAétn TeAaroloyiou Tng Emporiki Credicom yia v avamru¢n otparnyikwv Cross-
Selling

MeAén karaotnuatwy Alavikag TwAnong g etaipeiag MOTOAYNAMIKH A.E.E.
Avaluon Twv AviiMpewy, Ztdocwv & Zupmepigopwy Twv Medatwv g EFG Eurobank

Ergasias 110U amoxwpnoav kal TPOTACEIS PEIWONG TOU TTOO0OTOU aTToXwpnong (attrition
rate)

AHMOZIEYMENA APOPA ZE AIEONH AKAAHMAIKA NEPIOAIKA ME KPITEZ

1. "Some Dangerous Axioms of Product Elimination Decision-making". European Journal of
Marketing, Volume 16, Part 1st, pp. 36-48, 1982.

2. "The Product Elimination Decision and Strategies". Industrial Marketing Management, \olume
12, pp.31-43, 1983.

3. "Ethics and Product Elimination". Management Decision, Volume 21, Part 2nd, 1983, pp. 37-45.

4. "lmproving Product Elimination in Engineering Companies". Journal Of General Management,
Volume 9, Part 2nd 1983/84.
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10.

1.

12.

13.

14.

15.

16.

17.

18.

19.

"Product Elimination Decision-making: Does Formality Matter?" Journal Of Marketing, Volume
49, Winter 1985, pp. 41-52.

"Advisors and Decision Makers in Product Eliminations". Industrial Marketing Management,
Volume 14, February 1985, pp.17-26.

"Industrial Product Elimination: Major Factors to Consider". Industrial Marketing Management,
Volume 13, May 1984, pp. 77-85.

"Revitalising Weak Industrial Products”. Industrial Marketing Management, Vol.14, May 1985,
pp. 93-105.

"The Techno-Economic Ecology of the Product Elimination Process". International Journal of
Research in Marketing, December 1985, pp. 175-184.

"Sales Management Practices in the UK. Manufacturing Industry". Journal of Sales
Management, Volume 2, No 2, 1985, pp.6-16. (With C.K. Manolis and K.A. Boyle).

"The Identification of Weak Industrial Products". European Journal of Marketing, Volume 20, No
10, 1986, pp. 24-42.

"Matching Salesmen to the Selling Job". Industrial Marketing Management, Volume 15,
February 1986, pp. 45-54 (With Boyle, K. and Kouremenos, A.).

"Economic, Technical, and Managerial Influences on the Adoption of Flexible Manufacturing
Systems: A Decision Process Model". Human Systems Management, Volume 6th, 1986, pp.
243-251. (with Parkinson, S.)

"The Adoption of Flexible Manufacturing Systems in British and German Companies". Industrial
Marketing Management, \Volume 15, 1986, pp. 97-108. (with Parkinson, S.)

"Does Country of Origin Matter? Some Finding from a Cross-Cultural Study of Consumer Views
about Foreign Products". Marketing Science Institute, Cambridge, MA, USA, Research Report
No 87-104, October 1987, pp. 1-40. (with Papadopoulos N.E., Heslop L.A., and Graby F)

"Linking Different Types of Product Elimination Decisions to Their Performance Outcome: Project
Dropstrat". International Journal of Research in Marketing, Volume 4, December 1987, pp. 43-
57.

"Linkages Between Sales Management Tools and Practices: Some Evidence From British
Companies". Journal of the Academy of Marketing Science, Volume 17, No 2, Spring 1989, pp.
139-147.

"Project Dropstrat: Product Elimination and the Product Life Cycle Concept". European Journal of
Marketing, Volume 24, pp. 66-76, Summer 1990.

"Project Dropstrat: What Factors Do Managers Consider in Deciding Whether to Drop a Product".
European Journal of Marketing, Vol.27, Part 4, 1993, pp.35-57.
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20.

21.

22.

23.

24.

25.

26.

27.

28.

29.

30.

31.

32.

33.

"Marketing Approaches in Bulgaria". European Jourmal of Marketing 27, 11/12, 1993, pp. 35-46.
(with Marinov, M., Cox T., and Kouremenos, A.)

"Assessing the Innovativeness of Organizations and its Antecedents: Project Innovstrat".
European Jourmal of Marketing 28, 11, 1994, pp. 5-28. (with Kouremenos, A. and Tzokas, N.)

"The Changing Greek Consumer". International Journal of Research in Marketing, 12, 1995,
pp. 445-448. (with Kouremenos, A.)

"Marketing Orientation and Company Performance: A Comparative Study of Industrial Vs
Consumer Goods Companies". Industrial Marketing Management, Vol 26, No 5 1997, p. 385 -
402. (with Gounaris, S.)

‘Marketing Orientation and its Determinants: An Empirical Analysis” European Journal of
Marketing vol. 33, no 11/12, 1999 p.1003 -37. (with Gounaris, S.)

‘A Typology of Product Deletion Decisions” Journal of Product Innovation Management, vol.17,
January, 2000, p.41-56. (with Hart, S. and Tzokas, N.)

“The Impact of the Use of the Internet on Marketing Activities and Performance in Business to
Business Organisations: Some Evidence from American and European Companies” Industrial
Marketing Management, March 2000. (with Karayanni, D.)

‘Marketing Communications and Product Performance: Innovative vs. Non-Innovative New Retail
Financial Products”, International Journal of Bank Marketing, vol. 18, no.1, 2000, p.27 - 42.
(with Papastathopoulou, P.)

«The Development Activities of Innovative and Non-Innovative New Retail Financial Products:
Implications for Success», Journal of Marketing Management, Vol. 17, 2001. (with
Papastathopoulou, P.)

«An Empirically Based Typology of Product Innovativeness for New Financial Services: Success
and Failure Scenarios”, Journal of Product Innovation Management, Vol. 18, pp. 324-342,
2001. (with Gounaris, S. and Papastathopoulou, P.)

‘Market Orientation Development: A Comparison of Industrial vs. Consumer Goods Companies”,
Journal of Business & Industrial Marketing, 2001. (with Gounaris, S.)

“The Initial Stages of New Service Development: A Case Study from the Greek Banking Sector”,
Journal of Financial Services Marketing, Vol. 6/3, 2001. (with Papastathopoulou, P. and
Indounas, K.)

“Market Share and Customer Satisfaction: What is the Missing Link?”, Journal of Euromarketing,
2002. (with Gounaris, S., Kouremenos, A., Papavassiliou, N. and Papastathopoulou, P.)

“‘Assessing the Importance of the Development Activities for Successful New Services: Does
Innovativeness Matter?”, International Journal of Bank Marketing, Vol. 21, No 5, p. 266-279,
2003. (with Gounaris, S. and Papastathopoulou, P.)
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34.

35.

36.

37.

38.

39.

40.

41.

42.

43.

44,

45.

46.

47.

48.

“The Impact of Market Structure on Pricing Objectives of Service Firms’, Journal of Product and
Brand Management, VVol. 13, No. 5, 2004. (with Indounas, K.)

“Managing a Firm’'s Behavior Through Market Orientation Development: Some Empirical Findings”,
European Journal of Marketing, 2004, Vol.38, No.11/12, pp.1481-1508 (with Gounaris, S. and
Papastathopoulou, P.)

“‘Antecedents and Consequences of CRM Technology Acceptance in the Sales Force”, Industrial
Marketing Management, 2005, Vol.34, No.4, p.p. 355-368 (with Panagopoulos, N.)

“Pricing Objectives and Pricing Methods in the Services Sector”, Journal of Services Marketing,
2005, Vol.19, No.1, p.p.47-57 (with Indounas, K.)

“Pricing of Services: An Empirical Analysis from the Greek Services Sector”, Journal of Marketing
Management, 2005, Vol.21, No.3-4, p.p.339-362 (with Indounas K.)

“Pricing Objectives Over The Service Life Cycle: Some Empirical Evidence”, European Journal of
Marketing, 2005, Vol.39, No.5/6, p.p.696-714 (with Gounaris, S. and Indounas, K.)

“Economics and Marketing: How and Why Do They Differ’, Journal of Product and Brand
Management, 2005, Vol.14, No.6, p.p.362-374 (with Skouras, T. and Indounas, K.)

‘How Are Prices Set? An Exploratory Investigation in the Greek Services Sector’, Journal of
Product and Brand Management, 2006, Vol. 15, No. 3, pp. 203-213 (witn Indounas, K.)

“‘Successful New-To-The-Market Versus “me-too” Retail Financial Services: The Influential Role of
Marketing, Sales, E.D.P. / Systems and Operations”, International Journal of Bank Marketing,
2006, Vol. 24, No.1, pp 53-70 (with Gounaris, S. and Papastathopoulou, P.)

‘Role Stress Attitudes and Job Outcomes in Business-to-Business Selling: Does the Type of
Selling Situation Matter?”, Journal of Personal Selling & Sales Management, 2006, Vol. 26,
Issue 1, p.p.67-77 (with Panagopoulos, N.)

“Uncovering the keys to successful service elimination: ‘Project ServDrop”, Journal of Services
Marketing, 2006, Vol. 20, No.1, pp. 24-36 (with Gounaris, S. and Papastathopoulou, P.)

“Pricing Practices of Service Organizations”, Journal of Services Marketing, 2006, Vol.20, No.5,
pp 346-356 (with Indounas, K.)

“Exploring the Influence of Sales Management Practices on the Industrial Salesperson: A Multi-
Source Hierarchical Linear Approach”, Journal of Business Research, Vol.60, No.7, 2007, pp
765-775 (with Panagopoulos, N.)

“Intraorganizational Information and Communication Technology Diffusion: Implications for
Industrial Sellers and Buyers”, Industrial Marketing Management , 2007, Vol. 36, No.3, pp. 322-
336, (with Papastathopoulou, P. and Panagopoulos, N.)

“‘Service Pricing: An Empirical Investigation”, Journal of Retailing and Consumer Services,
2007, Vol.14, No.1. pp. 83-94 (with Indounas, K.)
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49.

50.

51.

52.

53.

54.

95.

56.

of.

58.

“Entrepreneurial Orientation of SMEs, Product Innovativeness and Performance”, Journal of
Business Research, 2007, Vol.60, No.5, pp 566-575 (with Salavou, H.)

“‘An empirical Examination of the Pricing Policies and Their Antecedents in the Services Sector”,
European Journal of Marketing, 2007, Vol.41, No.7/8, pp 740-764 (with Indounas, K.)

"Product Innovativeness and Performance: A Focus on SMEs", Management Decision, 2008,
Vol.46, No.7, pp969-985 (with Salavou, H.)

‘Sales Force Control Systems: A Review of Measurement Practices and Proposed Scale
Refinements”, Journal of Personal Selling and Sales Management, Vol. 28, no 4 (fall 2008),
pp365-385 (with Panagopoulos, N.)

“Pricing Objectives and their Antecedents in the Services Sector’, Journal of Service
Management, 2009, Vol.20, No.3 (with Indounas, K.)

“Classifying Enterprises on the Basis of www.use: a Behavioral Approach”, Journal of Internet
Research, 2009, 19 (3): 332-347 (with Papastathopoulou, P.)

‘New Industrial Service Pricing Strategies and their antecedents: Empirical Evidence from two
Industrial Sectors”, Journal of Business and Industrial Marketing, (forthcoming) (with Indounas,
K.)

‘Effective Implementation of Sales-based CRM Systems: Theoretical and Practical Issues”,
Journal of Customer Relationship Management and Marketing, Vol.1, No.1, January-March
2010 (with Panagopoulos, N.)

“‘Performance implications of sales strategy: The moderating effects of leadership and
environment’, International Journal of Research in Marketing, (forthcoming) (with
Panagopoulos, N.)

‘Political Culture and Perception of Political Marketing Tools: A Cross-generational
Comparison”, Journal of Political Marketing, (forthcoming), (with Apospori, E. and Zisouli, M.)

ANAKOINQZEIZ EPTAZIQN ZE AIEONH ZYNEAPIA ME KPITEZ

1.

"Product Elimination: A Neglected Phase of Innovation". In Marketing: Future Imperfect, P.R. Flood
L.G., Campbell and A.O' Driscoll, eds, MEG Annual Conference Proceedings, Dublin, July 1981,
pp. 2-50.

"Organisational Aspects of The Product Elimination Decision: Some Empirical Evidence". In
Bridging The Gap Between Marketing Theory And Practice, M.J. Thomas, ed, MEG Annual
Conference Proceedings, Lancaster, July 1982, pp. 462-484.

"Product Elimination in British Engineering Companies: The Evaluation and Decision-making

Stage". In Product Management - Quantitative Methods In Marketing, John D.C. Little and Jean
Louis Chandon, eds, Proceedings of the 9th International Research Seminar In Marketing,
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10.

1.

12.

13.

14.

Institut D'Administration Des Enterprises, Universite D' Aix-Marseille, France, June 1982, pp. 146-
162.

"Problem Situations Evoking the Product Elimination Decision In The Industrial Market". In An
Assessment Of Marketing Thought And Practice, B.J. Walker, et al, eds, American Marketing
Association's 1982 Educators' Proceedings, Chicago, August 1982, pp. 238-241.

"Management Attitudes to Flexible Manufacturing Systems" In Flexible Manufacturing Systems.
Proceedings of the 1st International Conference on Flexible Manufacturing Systems,
Brighton, U.K. October 1982. pp. 405-412.

"The Weak Product Revitalisation Process in The Industrial Market: Some Emprical Evidence". In
Back to Basics - The 4 ps Revisited, Martin Christofer, et al, eds, MEG Annual Conference
Proceedings, Cranfield, July 1983, pp. 544-566.

"The Effect of Techno-economic Environment on the Product Elimination Process". Proceedings
of the Annual Conference of the European Marketing Academy Conference (EMAC),
Amsterdam, Netherlands Business School, April 1984, PP.549-572.

"The Organisational Adoption Decision Process: A Study of a Major Technological Innovation
(FMS)". Proceedings of the International Research Seminar on Industrial Marketing, Per
Hagstedt and K.O. Hammarkvist (Edit), Stockholm School of Economics, August 29-31, 1984,
Sweden, pp. 1-38. (With S.T. Parkinson).

"The Identification Process of Weak Products in Industrial Goods Companies". Proceedings of
the 14th Annual Conference of the European Marketing Academy (EMAC), Herman Simon
(Edit), Bielefeld University, April 10-12 1985, West Germany, pp.389-401.

"Product Elimination Decision - Making in British Manufacturing Industry: A Conceptual Framework
and Preliminary Results". Proceedings of the Research in Management Conference, Ashridge
Management College, January 1985, England, pp. 1-46. (With S. Hart). (Published as a Working
Paper of the Department of Marketing, University of Strathclyde MWP/2).

"The Relationship Between Selling Styles and Sales Management Practices". Proceedings of the
2nd World Marketing Congress, Marketing in the 1990s and Beyond, S. Shaw, L. Sparks and E.
Kaynak Edit, University of Stirling, August 28-31, 1985, Scotland pp. 555-564. (With K. Boyle and
A. Kouremenos).

"A Typology of Product Elimination Decisions: Some Preliminary Results". Proceedings of the
2nd World Marketing Congress, Marketing in the 1990s and Beyond, S. Shaw, L. Sparks and E.
Kaynak (Edit), University of Stirling, August 28-31, 1985, Scotland, pp. 644-662 (With S. Hart).

"A Cross National View of Consumer Predispositions Toward Products From Foreign Countries".
Proceedings of the 39th ESOMAR Congress, Monte Carlo, September 1986, pp. 91-117 (With
N.G. Papadopoulos, L.A. Heslop, and F. Graby).

"Project Dropstrat: What Types of Product Elimination Decisions are Likely to be Successful?".

Proceedings of the 15th Annual Conference of the European Marketing Academy (EMAC),
Helsinki, June 1986, pp. 987-1007.
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15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

25.

"Interactions Among Sales Management Practices: Some Evidence". Proceedings of the 15th
Annual Conference of the European Marketing Academy (EMAC), Helsinki, June 1986, pp.
1101-1119. (With K. Boyle).

"Made In Canada Eh? A Cross National View of Canadian Products". Contributions to Strategic
Management, R.E. Turner (Ed), Proceedings of the 16th Annual Conference of the
Administrative Sciences Association of Canada, Toronto, 1987 pp.196-205. (With N.
Papadopoulos, L. Heslop et al).

"Project Dropstrat: |dentifying Scenarios of Product Elimination Decisions". Proceedings of the
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NG EAGBOG, MNugada.
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Kévipo Texvwv ACS, XaAavopl.
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«Eatiaon atov MeAdmn: Eva Alamproipo AviaywviaTiko MAcovéktnuar, AKS Mopto XEA, 16-
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Eioriynon oty ekdhAwon pe Bépa «10 xpovia FiberMAX» rou diopyavwae n etaipia BAYER
Cropscience Hellas pe 1iTho «[Moig €ivar o1 MpootrTikég Tou EAANVIKoU KAGdou BauBakog;»,
Aapioa, 1 Mapriou 2008

Eioflynon ot ouvavinon tou Zuvdéopou Emixeipnuatiwv Kevrpikig EAAGOOG pe TiTAO
«MpooavatoAiopog otnv Ayopd kai aTov MeAarny», Kappéva BoupAa, 1-2 GeBpouapiou 2008

Eioynon ot ouvavinon tou Zuvdéopou Emixeipnuatiwv Kevipikic EANGOOG pe TiTAo «To
MdpkeTivyk TG Kaivotopiag», Kauuéva Boupha,14-15 Mapriou 2008

MéNog Tng EmaTnuovikig Eitpotmig Tou 10V MaveAAviou Zuvedpiou Zuokeuaaiag Tpoipwy
kail Motwv 1Tou Tpayparotolenke ato Aaiolo Tng ékBeang LYZKEYAXIA 2008, Abrva, 17-
18 Mapriou 2008

Eioriynon otoug ouvepyareg g AlG Greece otn Nopuavdia g FaAliag pe 6éua «EaTiaon
oTov lNeAdmn: ‘Eva diatnpraipo aviaywvioTikd TTAcovekTnuay, 29-31 Maptiou 2008

Eioflynon 010 oeguivapio  «XpnuatomoTwrikd  2uomua  kar oAtk Z1aBepoTnTag:
Eupwaikr kai Aievig Aidotaon» o1o mAaioio tou Mpoypauparog Jean Monnet pe BEpa
«MdpkeTivyk & AvtaywvioTikotnta otnv Eupwtraikr Evwany, 2 Ampidiou 2008, Oikovouikd
MavetmoThuIo ABnvwy

Eiofiynon ato aepivapio tou 2uvdéapou Emixeipnoewv Alavikng MNwAnang EAGOOG pe BEpa
«Eatiaon omv E¢utpéman tou MeAdmn: Eva Alamproipo AviaywvioTiko MAcovékTnua», 16
AtpiAiou 2008

Eioriynon o1o 2uvédpio ng MEGA BROKINS pe T1iTAo «H avaykaidémra twv d1a0Taupwévwy
TTwAoewv (cross-selling)», 20 Maiou 2008, Abrjva

Méhog ¢ Opyavwrikig Emitpotm¢ Ttou 5% AigBvoug Zuvedpiou ToU 2UVOETHOU
Emyeiphoewv Alavikig MwAnong EAGdog pe BEpa “Retailing: Innovative Strategies to Stay
Ahead”, 5 louviou 2008, ABrjva

Eioflynon oto 5° AiBvég 2uvédpio Tou 2uvdéouou Emixeipnoewv Alavikig MwAnong
EMG@dog pe TiTho «lMwg Mmopoupe va EvBouaidooupe tov MeAamn oe éva lMepifaAlov
Niaveptropiou;», 5 louviou 2008, ABAva
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37.

38.

39.

40.

41.

42.

43.

44,

45.

46.

Eioflynon oe nuepida mou diopyadvwoe n AZMIX MPONOIA pe titAo «H avaykaiotnta
TpocavaToAiguoU aTov TeAaT», 20 louviou 2008, ABAva

ZuvtovioTAg TTaveA pe Bépa “H EAAnvikr Eumeipia amo tn Zuvepyaoia petagu g AiguBuvong
MdpkeTivyk  kar ¢ AicbBuvong TlMwAjoewv  otnv  TpooTaBela  dnuioupyiag  €vog
MeAatokevipikou OpyaviopoU” katd t didpkela TG nuepidag we tov Philip Kotler pe TitAo
“Winning Marketing Strategies: How to Compete and Win in the Global Marketplace”, ABrva,
25 louviou 2008.

zuvtoviotg maveh pe Béua “Mastering B2B Sales” kard 1 didpkeia tou 3ov Sales
Management Forum, ABrva, 19 Zemrrepppiou 2008

Eiorjynon e Titho «O1 mrepiBarovTikég diaaTacelg Tou MAPKETIVYK OTO TTAAiTI0 TNG ETaIPIKAS
Koivwvikig EuBuvng» atnv Huepida tou diopyavwoe n EMnvik Akadnuia MAPKETIVYK e
Bépa «O1 KolvwvikéG kar TEPIBANOVTIKEG dlaoTacEIS Tou MAPKETIVYVK OTO TTAQICIO TG
Eraipikig Koivwvikic EuBivng» o1o mAaiolo tou Money Show 2008, Oeooalovikn, 29
NogpupBpiou 2008

Eiofynon oto 40 Emoio Emixeipnuatikd Zupmoécio Management Ocooahiag & Kevipikig
EMGdag ou opydvwaoe o Z0vdeapog Biopnxavwy Osaoahiag & Kevipikic EANGdOG e BEpa
«O Aekahoyog Tou Mapketivyk o€ Mepiodo OikovopikAag Kpiang», Aatrpotmdtapog TpikdAwy,
13 AekepBpiou 2008

Eiofiynon ue titho «Mdapketivyk o€ mepiodo U@eans» oTnv Huepida mou dlopyavwaoe n
EMnviky Akadnuia MApkeTivyk e BEpa «H emmidpaon g TAyKOOMIAG OIKOVOMIKAG KPioNnS
OTnV ETIXEIPNUATIKOTNTA KOl 0T0 MApKeTIVYK» 0T0 TTAaiclo Tou Money Show 2008, ABrva, 21
AekepBpiou 2008

ZUVTOPOG XaIPETIONAS Kal BpdBeuan ao@aAIoTwy Kal ao@ANTTIKWY ETAIPIV OTNV EKONAWON
mou opyavwoe 10 epIodikd EMIZTHMONIKO MAPKETINIK o1o mAioio tou Money Show
2008 yia 1 BpaBeuon Kopugaiwv AcpaAiotwy kabwg Kai AcgalioTikwy ETaipiwv yia v
Koivwvikn Toug EuBuvn, Abrjva, 21 AskepBpiou 2008

ZupueToxrn ato maveh ¢ Huepidag mou opyavwaoe n Neohaia Eupwtraikiy Exkepaon pe Béua
«MavemaoTApio:1d1wTIkG A Anpdoio» ato TAaiolo 2°¢ Forum Eupwmaiog MoAitng eviog Tou
Money Show, ABrAva, 21 Aekepppiou 2008

MéNog Opyavwrikig Emitpotrig Tng Eomepidag mou diopydvwae 10 Epyactipio MapkeTivyk
Tou TuApatog Mapketivyk & Emikoivwviag tou Oikovopikou [avemotnuiou  ABnvwv
(A.LARM. — The Athens Laboratory of Research in Marketing) kai n eraipia Centre for
Sustainability & Excellence (CSE) pe B€pa «O1 KoIvwvIKEG Kal TTEPIBAMOVTIKEG dIAOTACEIG TOU
HAPKETIVYK OTO TTAQIC10 TNG ETAIPIKAG KOIVWVIKAG EuBUvNg», ABrva, 22 lavouapiou 2009

Eiofiynon e Titho «21don KaravaAwrtikou Koivou amévavti a1o Mpdaaivo MApKETIVYK» KaTA TN
didpkela ¢ Eomepidag Tou dlopyavwaoe 10 Epyaotipio Mdapketivyk Tou  Turparog
Mdpketivyk & Emmikoivwviag tou Oikovopikou [Mavemotnuiou Aénvwv (A.LARM. - The
Athens Laboratory of Research in Marketing) ka1 n etaipia Centre for Sustainability &
Excellence (CSE) pe 6épa «O1 KoIvwVIKEG Kal TTEPIBAANOVTIKEG DIATTATEIS TOU PAPKETIVYK OTO
TAQiTI0 TNG €TAIPIKAG KOIVWVIKAG EUBUVNGY, ABriva, 22 lavouapiou 2009
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47.

48.

49.

50.

51.

52.

53.

54.

95.

56.

of.

58.

59.

60.

MéNog Opyavwrikig EmiTpotic Tou 60U AigBvoug Zuvedpiou Tou Zuvdéouou ETixeiproewv
Niavikn¢ MwAnong EAAGdog e BEpa «H Oikovopikh Kpion kai 10 EAAnvIkS Epmdpio», ABAva,
12 Mapriou 2009

Eiorjynon pe Titho «H Emidpaon ¢ Oikovopikng Kpiong aTig Emixeipioeigy ato 6° AigBvég
Zuvédplo Tou 2uvdéapou Emixeipioewv Alavikig MwAnong EAGdog pe Bépa «H Oikovopikn
Kpian kai 1o EAAnviké Epmropioy, Abrjva, 12 Maptiou 2009

Eioriynon pe T1itho «EMnvikd Mpoidvra kai Zrparnyikég AleBvotroinaong» oT1o TAQicIo ToU
Count[r]y of Origin Branding Forum trou diopyavwae n MIMOYZIAZ EMIKOINQNIEZ, ABAva, 23
Mapriou 2009

ZUvTovIoTAG TTAveEN avoiktig aulftnong ato TrAaiclo tou 89 MaveAnviou Zuvedpiou ECR
Hellas, ABrjva, 1 AtrpiAiou 2009

Eioflynon oto oepivapio «H Xpnuarooikovopiky Kpion: Emmwoeig & MoAmikégy 0T
mAaigio Tou Mpoypapparog Jean Monnet pe Bépa «H €midpaacn TG OIKOVOUIKAS Kpiong OTIG
EMIXEIPAOEIC Kal 0 poAog Tou Mdpketivyk», 8 Ampidiou 2009, Oikovouikd MMavemaoTAuio
AbBnvwv

Eiofiynon e 1itho «To MdapkeTivyk o€ Mepiodo Yeeans» atnv nuepida “Marketing Meeting”
mou dlopydvwate n etaipia EAAHNIKA METPEAAIA, Kutrpog, 23-24 AmrpiAiou 2009

zuvtoviotig Taved pe Béua «lMwAjoeig oe Mepiodo Yeeong: o PoOAog g levikAg
AigtBuvang» katd Tt diapkeia Tou 3o Zuvedpiou ZteAexwv MNMwAioewv e etaipiag KPMG
Advisors AE, ABrjva, 6 Maiou 2009

Eionynon oto 5° AiBvég 2uvédpio Biotexvohoyiag (IGBF) mou diopydvwoe n etaipia
BIONOVA pe T1itho «21patnyiké¢ Eigodou atnv Ayopd Mpoidviwv YynAng Texvoloyiag» aTo
mAaiglo g ouvedpiag pe Bépa «Ztpatnyikr & Hyeaiay, Zammeio, 8-9 Maiou 2009

Mapouaiagn TIPOTITUXIAKOU KOI WETATITUXIAKWY TTPOYPAUUATWY OTTOUdwv ToU TUrWaTOg
Mdpketivyk & Emikoivwviag tou Oikovopikou [lavemotnuiou ABnvwv oty ekdhAwon
«EMKOINONOYME ME THN KOINQNIA» tou d10py@vwaoav 01 TETOPTOETEIC QOITNTEG TOU
TUARUarog, ABrva, 3 louviou 2009

Eioriynon pe Titho “Marketing in a Recession” g10 oepivapio “Sustaining and Developing
Business in Southeast Europe™mou diopydvwaoe 10 Oikovouikd lMavetmiotiuio ABnvwy pe 10
Wharton School Tou University of Pennsylvania, ABriva, 25-26 louviou 2009

Eiofiynon pe T1itho «H onupacia Twv TwARCEWV Kal TTPOIOVTWY «TTaykou» o€ TrEPIGdOUG
kpiong», Tou diopyavwaoe o0 PappakeuTikdg LUAoyog AtTikig, ABriva 12 OkTtwppiou 2009

Eiorjynon pe Titho «Mwg va BeAtiwooupe T1i¢ Xxéoeig yag e Toug MeAdreg» oto EtAoio
2uvédplo Tng etaipiag Mega Brokers, ABrva, 9 Nogpppiou 2009

Eiofiynon ue titho «BeAtiwvovtag ) Xxéon Metagu larpou & AaBevoug: Mia Ala@opeTikr
Mpoatyyion» aTo 18° MaveAvio Zuvédpio Noanudrwv Gwpakog Tou diopyavwae n Etaipia
MeAétng MveupovomaBeiwy kai ETrayyeAyatikwv MaBioewv Owpakog o€ cguvepyaaia e Ty
EMnvikr Mveupovohoyikr ETaipia, Oeaoalovikn, 26-29 NoeuBpiou 2009

Eioflynon omv nuepida pe Bépa «H emidpaon g TAYKOOMIOG OIKOVOUIKAG KPiong OTo

MAPKETIVYK Kal TOUG KaTavaAwTéGy, aTo TAaiolo Tou Money Show 2009, Ocooalovikn, 28
NogpupBpiou 2009
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61.

62.

63.

64.

65.

ZuvtovioTAg Traveh ato 2uvEdpio “The Road to Success in Retail” pe kevipikd opiAntrj Tov Sir
Terry Leahy mou diopyavwaoav o X0vdeapog Emixeipriocwy & Alavikig NMwAfoewg EAGdOG
(XEANE) ka1 T Boussias Communications, ABAva, 30 Noguppiou 2009

Kevtpikog eionyntg 1o 50 Emixeipnuarikd Xuumoaio Management pe 6épa «MwAAoEIS o€
TEPiNd0 OIKOVOMIKAG Kpiongy, Taaykapdda MnAiou, 12 Askepppiou 2009.

ZUVTOVIOTAG TTAVEA aTnV Nuepida ue BEpa «AicBvég MapkeTivyk, Ecaywyég, AviaywvioTiKOThTa
kal ‘E¢odog amd v Kpiony, oto mAaioio Tou Money Show 2009, Abrva, 20 Aekepppiou
20009.

MéNog Opyavwrikig Emitpotmi¢ ng Eatepidag mmou diopyavwvel 1o Epyactipio MapkeTivyk
Tou TpAparog Mdapketivyk & Emikoivwviag tou Oikovopikou [avemotnuiou  ABnvwv
(A.LA.R.M. - The Athens Laboratory of Research in Marketing) kai 1o Kévrpo Acigopiag (CSE)
e Bépa «Or1 TTePIBANOVTIKES DIOOTATEIG TOU PAPKETIVYK OTO TTAQICTIO TNG ETAIPIKAG KOIVWVIKIG
gubovngy, ABrva, 18 dePpouapiou 2010

Eiorjynon ue titho «Mpdaoivo MapkeTivyk: 2100¢1G, AvTIApeIg & Zuptrepipopd Twv EAMvwv
Karavohwtwvy katd t didpkeia g Eamepidag mou diopyavwvel 10 EpyacTripio MapkeTivyk
Tou TuAparog Mapketivyk & Emikoivwviag tou  Oikovopikou [avematnuiou  ABnvwv
(A.LA.R.M. - The Athens Laboratory of Research in Marketing) kai 1o Kévipo Acigopiag (CSE)
e Bépa «Or1 TePIBANOVTIKES DIOOTATEIG TOU PAPKETIVYK OTO TTAQICTIO TNG ETAIPIKAG KOIVWVIKIG
gubovngy, ABrva, 18 dePpouapiou 2010

MONOIPA®IEZ

1991

1994

1994

2000

2000

2001

«H ®1hooogia Tou Mdépketivyk otnv EAGOa: Mwg Avridappavoviar kar Eapuélouv ol
EMnvikég Emixeipnoeig 1o Mapketivyk kai Moia n Zxéon g Moiétntag ¢ E@appoyng Tou
ue Tnv Aredoan Twv Emixeiprocwy otnv Ayopd», 192 oelideg (ue Z.I'ouvapn)

«Epeuva g Auvapikotntag Twv MME atnv EAGda tou 2000», 618 oeAideg (ue Z.M'ouvapn)

«A Pan-European Perspective in Innovation: Attitudes, Behavior, Impact & Antecedents”, 110
o¢eNideg (pe Z. Mouvapn)

«Xpon MMponypévwy E@appoywv TnAepatikig yia 1 Aictaywyn E¢etaoewv kar mv
AgloAdynon Twv Exkmaideuvopévwv o€ lMepifaAovia Tnhe-Exmaideuong péow Internety,
EMET Il (Apadon NENEA 99), I'.T.E.T., aeA. 137 (ue M.MamacTtaBotrouiou, N.Mavaydmoulo
kair K. Hvrouva)

«Avartugn Bapdpetpou Ikavotroinong twv EMAvwy KartavoAwtwv kal Twv EAMnvikwv
Biounxavikwv Emixeiphoewv amd 1a [poiévia kai 1i¢ YTNPeoieg Twv Blopnxavikwv
MpounBeutwv kar Twv Mapaywywv KaravaAwtikwy Mpoidviwvy, EA.O.T., oeh. 200 (pe
N.MamaBaatAeiou, X.Mouvapng kai MN.MamaoTaBomouAou)

«OhokAnpwpévn kai Kaivotdpog Mpoaéyyion Tautoxpovng Mapaywyng Mpoidviwy YynAng
[MpoaTiBEPEVNG Agiag (apivogEa-oAyo-TTOAUC AKX OPITEG) amo UTTOTTPOIOVTA
oakxapoupyeiwvy, EMET I, Epeuva ypageiou kal mediou Twv BIOUNXAVIKWY OyOpWY
Augivng  kai  Tpexahdlng otn  Notioavatohiky Eupwtm, [.[.E.T., oeh. 100 (ue
N.MamaBaatAeiou, X.Mouvapng kai MN.MamaoTaBomovAou)
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2001 «Amotutwaon Aiktowv Alavourg AhieuTikwy Mpoiéviwvy, YToupyeio Mewpyiag — AiguBuvaon
AMigiag, ael. 220 (ue N.MomaBaaiAciou, Z.Mouvapn kai M.MamaoTaBotmovAou)

2002  «Bapdpetpo Ikavotroinong MoAimwv: Métpnon BaBuou Ikavotoinang amé v lMoidmra twv
Mapexouévwy YTpealiwv a1o Xwpo g Kovwvikng Ao@ahiongy, Mpoypauua «MoAiteia,
Ymoupyeio Epyaciog kai Koivwvikwv Ac@ohioewv, 580 oehides (ue Z.loUvapn kai
M.MamaoTaBotrouAou)

2002  «MeAémn-Epeuva Kataypagig g Aicioduong Twv Mpaktikwv Tou HAeKTpoviKou ETixeipeiv
oTig MeydAeg EMnvikEG Emixeiphoeig péow EmavaAnmrikwy Zuvevielgewv oe Avwrara
21ehéxn MAnpogopikicy, Emixeipnaiakd Mpdypappa ‘Kovwvia g MAnpogopiag, Epyo:
‘Forum HAekrpovikrg Emixeipnuarikétrag’, EBvikd Aiktuo ‘Epeuvag kai Texvoloyiag (EAET
A.E.), Aidpkeia Epyou: 3 xpdvia.

2002  «Mérpnon ¢ Emotnuovikig kai Texvoloyikig Epeuvag twv Emixeipioewv €toug 2001y,
Emyeipnoiakd  Mpoypauua  ‘AviaywvioTikotnta’, Tevikp  [poppareia  Epeuvag  kai
Texvohoyiag (ITET)

2006  «H Aiioduon Ttwv MpakTtikwv TOoU HAekTpovikoU ETmixeipeiv oTic MeydAeg EAANVIKES
Emixeiphoeicy, Emixeipnoiakd Mpdypauua ‘Koivwvia g MAnpogopiag’, Epyo: ‘Forum
HAektpovikig Emixeipnuatikétnrag’, EBvikd Aiktuo Epeuvag kai Texvohoyiag (EAET A.E.)
(ue MN.NatacTaBotoUAou)
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2THN ATTAIKH:

Avlonitis, G., Papastathopoulou, P. and Katsikea, E. “International Product Management”, PRIMA
Project o1o TAaioio Tou Eupwraikou Mpoypauparog Socrates, 2007.

Avlonitis, G. and Papastathopoulou, P. “Product and Services Management”, London: SAGE
Publications, 2006

2THN EAAHNIKH:

Aulwvitng T., Aupmepdmoudog K., TlavaBdpag B., «XOyxpoveg ZTpatnyiké¢ MAPKETIVYK yia
AigBveig Ayopég», Ekdoaeic Rosili, ABrva, 2010 (urd ékdoon)

Aulwvitng, . kai MamacTtaBotouhou, M., «Marketing Plan: Mwg va Xxedialere AmoTeAeopaTikd
Mpoypayuuara MapkeTivyk», Ek660€Ig AD. Z1apouAng, Abrva, 2010 (urrd ékdoan)

Aulwvitng, T., Toovapng, 2., kai MamapaciAeiou, N., «MapkeTivyk Biopnxavikwv Ayopwv Kai
Aroiknon NMwARcewvy, EAMnvik6 Avoiktd MavemiotAuio, 2009.

Aulwvitng, T. kai ZTaBakdmoulog, B. «AtroteAeopatiky Opydvwon ko Aloiknon MwAAcewy. 21
BeATiwpévn ékdoony, EkdooeIc AB. ZTapoUAng, ABAva, 2008.
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Aulwvitng, I'. kai MarmaoTtaBotroulou, M. «AtroteAeopariki Aloiknon XaptopuAakiou Mpoidviwv
Kol Yrnpeoiwvy», Ekdooeig AB. ZtauouAng, ABrva, 2004.

Aulwvitng, . «Ztpartnyiké Biopnyaviké Mapketivyk (Business to Business Marketing): To
MdpkeTivyk MpoidvTwy kai Ynpeoiwv mou AtreuBoveral oe Emixeipnoeig kai Opyaviopougy,
Ekddoeic AB. Ztapoulng, B ékdoan, Abrjva, 2001.

Aulwvitng, . kai Tolvapng, X.  «Biounxaviké Marketing», Topog A. EMnvikd Avoikto
MavemaoTipio, 1999.

Aulwvitng I'. ka1 MomaBaciAciou N. «Aiktua Alavoung kai Opyavwon ko Aloiknon MwARcewvy,
Topog I, EMnvik6 Avoiktd Mavemmatipuio, 1999

Aulwvitng, T. kar 2ta8akomouhog, B. «AtmoteAeopariky Opydvwon kai Aloiknon MwARcewvy,
Ekddoeic AB. ZtapouAng, Abrva, 1997.

ZYMBOAH ZE ATTAO®QNA BIBAIA AIEONQN EKAOTIKQN OIKQN

“Sales Training” in International Sales Management, Palgrave Macmillan (forthcoming)

“Political Culture and Trust of Political Marketing: A Cross-Generational Comparison” in
Cultural Issues and Current Trends, Haworth Press (with Apospori, E. and Zisouli, M.), 2006

“Product Management” in The Oxford Textbook of Marketing, Blois K. (ed), Oxford University Press,
2000

“Effective Product Decision Making in an Industrial Environment”, Handbook of Business
Marketing Management - Advances in Business Marketing and Purchasing, Vol. 6, Arch. 6, 1992,
Woodside (Ed.) JAI Press Inc. (with Kouremenos, A.).

“The Management of the Product Elimination Function: A Theoretical and an Empirical
Analysis”, Advances in Business Marketing, Volume 1, Arch G. Woodside (Ed) JAI Press Inc., 1986,
pp. 1-66.

“Dictionary of Marketing and Advertising”, ed. by M.J. Baker, MacMillan Press, 1984.

AHMOZIEYZEIZ ZE TIMHTIKOYZ TOMOYZ META AMNO KPIZH

2002 “Identifying different product innovativeness profiles: Some evidence from the Greek
financial services market”, TiunTikdg Topog A. Kodoadakn, MavemaTipio Meipaiwg, oeA.
25 (ue MN.MoamaotaBotrouAou)

1997 “NpoBAfuara Emixeipnoiokng Zuumepipopds otig Mikpopeoaieg EmIXEIpAoEIS wg
AvaoTtoATikoi Mapayovreg Avarrtuéng”, To [lapdv kai 10 MéMov g EMnvIKRg
Oikovopiag, Tépog A, EmpéAeia: A.Kiviig, Oikovopikd TMavemoTipio  ABnvwy,
Ekd.Gutenberg (ue N.MamaBaaiAeiou)
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AHMOZIEYZEIZ ZE EAAHNIKA BIBAIA META AMNO KPIZH

2003 «Emixeipnuatikn 18a», Zuyypagn kepalaiou ota mAaioia Tou EMEAEK «EvBdappuvon
Emixeipnuatikwv - Apdocwv, Kaivotopikwv  E@apuoywv  kai MaBnudtwv  EmmiAoyig
®oitnTtwv kar ZroudacTwvy, Oikovopiko MavemaTtiuio ABnvwy (pe MN.MamaoTtaBomovAou)

APOPA KAl IYNENTEYZEIX X(TON HMEPHZIO & TMEPIOAIKO TYNO KAGQI KAl :E
THAEOMNTIKOYZ & PAAIODQNIKOYZ XTAOMOYZ. Meyahog apiBuog ouvevieltewy Exel 600l o€
mAeotmikoug (NET, SKAI, ANT1, SBC CHANNEL, WHO®IAKH EPT k.Am.) kar padio@wvikoUg
o1aBpoug (SKAI, FLASH, NET, =ENIOX k.Am.). Emiong, mepioodrepa amd 250 Gpbpa kai
Ouvevtelgelg  €xouv  dnuooleuBei ot o Eykpiteg  epnuepideg  (TO  BHMA, TA NEA,
EAEYOEPOTYMIA, KAOHMEPINH, EONOZ, EAEYOEPOZ TYMNOZ, NAYTEMIMOPIKH, KEPAOZ,
HMEPHZIA k.At.) kai mepiodikd (Emotnuoviké Mdapketivyk, Ad Business, Retail Business, Self-
Service, Marketing Week k.A1r.). EvOeIKTIKG ava@époupe Ta TTapakdarw armo 1o 2001:

1. «H Karavohwrikrp Kouhtoupa OpiCel toug PuBuoug Emékraong g Néag Oikovopiagy,
2uvévteugn aTo TrepIodIKG «2eAQ-ZEPPIGY, lavoudpiog 2001

2. «O PdAhog Tou Madpketivyk otn 2uyxpovn Oikovopiay, Zuvévieugn otnv epnuepida «H
NAYTEMMOPIKH», 22 Maprtiou 2001

3. «Ayopéc On Line: 80.000 cival Aiktuwuévol ato Internet», Mapougiaon OxeTIKAG £peuvag
otnv epnuepida « TO BHMA THX KYPIAKH», 25 Maptiou 2001

4. «H Zuvepyaoia Mapketivyk kai MAnpogopikiig Movn Auan yia 10 HAektpovikG Eptdpion,
zuvévreugn ato Teplodikd “Netweek”, 16 AtrpiAiou 2001

5. «[wg BAEmouv 10 E-Business o1 EMnvikéc Emixeiprioeicy, H NAYTEMIMOPIKH, 29 Maiou
2001

6. «H avamru¢n Tou HAektpovikou Epmopiou BéAel emevdloeigy, H NAYTEMMOPIKH -
EXECUTIVE, 5 louviou 2001

7. «[MohimkA ka1 Mapkerivyk: Auo Evvoieg Aouppifaotes», H NAYTEMIOPIKH, 17 louAiou
2001

8. «Or1 EMnvec @oBouvrar 10 Eupwy», Mapoucioon oxetikAg épeuvag otnv epnuepida «TA
NEA», 28 XemrrepBpiou 2001

9. «Meretetaotéor oto Mdbnua ¢ Eupwyvwongy», [lNapouaiaon oxeTikAg €épeuvag otnv
epnuepida «Tutog g Kuplakrg», 30 Zemrrepppiou 2001

10. «O1 Mikpopeoaieg Emixeipioeic éxouv PoAo», Zuvévieugn oto meplodikd «BIOTEXNIA»,
Mdiog 2002

11. «O Etaywyikog Mpooavarohiopds kar 1o Mapketivyk», OIKONOMIKOZ TAXYAPOMOZ, 13
louhiou 2002

12. «Internet Banking: H EAAnvikr) Mpayparikotnta», OIKONOMIKOX TAXYAPOMOZ, 20 louAiou
2002

13. «Nootpotia ®acdv atov Mapaywyikd 1016 NG EAGGAGH, Zuvévteuqn otnv epnuepida «H
KAGHMEPINH», 30 Maprtiou 2003

14. «ZnuavtikéG ol MavemaoTnuiokég Emdooeis yag ato Mapketivyk», H NAYTEMMNOPIKH, 20
OktwBpiou 2003

15. «Kar opwg Exmaidevoupe Kaholg Mavar(ep», OIKONOMIKOZ TAXYAPOMOZ, 30 OktwBpiou
2003

16. «Katw 1a Xépia amd v Emotiun tou MApkeTivyky, Zuvévieudn otnv e@nuepida «H
KAGHMEPINH», 15 ®efpouapiou 2004

17. «Opyavwrika@ Xuothuara e MeAarokevipikn Mpoaéyyion», ZUVEVTEUEN OTO Pnviaio TrEPIOdIKO
Franchise Deal, Maiog 2004
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2EIPA OUVEVTEUCEWY € OIAPOPES EPNUEPIDES Kal TIEPIODIKA yIa TNV NuePida TG EAANVIKAG
Axadnuiag MapkeTivyk kai Tou 2EB pe mmpookekAnuévo opiAnr 10 didonuo Kabnynti Tou
Harvard Business School, Benson P. Shapiro (7/10/2004)

2EIPA OUVEVTEUCEWY O€ DIAPOPES EPNUEPIDES KaI TTEPIODIKA Yia To MeTamTuyiako Mpdypayuua
Z1roudwv Tou TpARuarog «Mapketivyk & Emikoivwvia pe Néeg Texvohoyiegy, 2004

«To lMoAimikd MdpkeTivy dev givarl 2uvwvupo g MoAimikAig Emikoivwviag», Marketing Week, 5
AtpiAiou 2004

«Mia omig Auo Emixeipoeig Ayvoei 10 Mapketivyk», Zuvévreuen otn NAYTEMIOPIKH, 13
zemrepppiou 2004

«Mdéoo AgomaTeg Eivar or Metprioeig yia v AvraywvioTikdtnta g Oikovopiagy, TO BHMA,
30 lavouapiou 2005

«Marketing & AvraywvioTikétnta», EMIAOTH, TAZEIZ 2005, lavoudpiog 2005

«Evioxuon twv Efaywywv kar ¢ AvraywvioTikOTnTag pe TN BorBeia Tou MAPKETIVYKY,
NAYTEMIOPIKH, 7 ®¢Bpouapiou 2005

«H Metpnoipémra g AmoteAeoparikdnrag tou Mdapketivyk», MARKETING WEEK, 28
deBpouapiou 2005

«Xuykpotnuévo 2xédio Mapketivyk yia 10 ToupioTikG [poidv pag», NAYTEMIOPIKH, 7
Mapriou 2005 (pe Tov MNavvdtouro A.)

«Online  Emixeipnuariky  Adpdveia», KAGHMEPINH, 17 Ampihiou 2005 (ue v
MarmaaTaBotrouAou [1.)

«Niknoav o1 Emionuor Xopnyoi atoug Aywveg g EAadag», NAYTEMIMOPIKH, 6 louviou
2005 (pe Tov Aadia £.)

«Ox1 o¢ Alagnuioeig, Nai ae Avahioeign, KYPIAKATIKH EAEYGEPOTYTIIA, 3 louhiou 2005
(ue Tnv ArooTtépn E. kai T ZnoouAn M.)

«O1 Xopnyoi mou Avépnkav ato BaBpo tou 2004», KYPIAKATIKH EAEYGEPOTYTIIA, 26
louviou 2005 (e Tov Aadid 2.)

«Mdpketivyk kai AvraywvioTikémta g EBvikig Oikovopiag», EMIAOMH, TAZEIX 2006,
lavoudpiog 2006

“35° MNaykdopio Zuvedplo MapkeTivyk. ZTnv ABrjva amoé 1o Oikovouiko MavemaTiuio ABnvwy’,
zuvévreugn ato AD BUSINESS, 30 lavouapiou 2006

“To Mapketivyk eivar YmoBeon Olwv Twv Tunudrtwv piag Emixeipnong’, uvévieuqn otnv
epnuepida KEPAOZ, 8 deppouapiou 2006

‘Taykoopio  2uvédpio  Mapketivyk — otnv - ABAva®,  Zuvévieutn oty €@nuepida
XPHMATIZTHPIO, 12 ®efpouapiou 2006

“To Oikovopikd Mavemiotiuio Alopyavwvel yia Acutepn @opd 10 Zuvédpio g EMAC?,
zuvévreugn ato Treplodikd TOYPIZMOZ & OIKONOMIA, Mapriog 2006

«Etoiun n ABAva yia 10 2uvédpio g EMAC», Xuvévreuqn oto mepiodikd MARKETING
WEEK, 15 Maiou 2006

‘Mavépaya ¢ EmotApng tou Mdapketivyk otnv ABAva’, Zuvévieugn otnv €@nuepida
KAGHMEPINH, 4 louviou 2006

‘Kpdrog kar Emixeipioeig dev Avayvwpifouv 1ov POA0 Tou MAPKETIVYK®, ZUvEVTEUEn OTnV
epnuepida KEPAOZ, 14 louviou 2006

«Marketing: EmioTiun kai MNoptA», Xuvévreugn ato epiodikd MARKETING WEEK;, 17 louviou
2006

“O1 MpokAoeig Tou 2uyxpovou Mdpketivyk”, Zuvévteuen otnv epnuepida NAYTEMMOPIKH,
19 louviou 2006

“Ta 2uvédpia 1ng EMAC Mpodyouv Apeoa v Emotiun tou MAPKETINTK?, Zuvévteudn atnv
epnuepida EZMNPEZ, 25 louviou 2006
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‘TlpokAnon yia 10 Mdapketivyk o Auvardg Aviaywviopdg oty Ayopd”, Zuvévieugn oOTo
mepIodikd AD BUSINESS, 3 louAiou 2006

«To MpdéPAnua g Emoxng: Or Paydaieg EZeAiteic karamivouv Epmeipieg kal Mvwaoeig
AekagTiwvy, Zuvévteugn ato eplodiko EMIXTHMONIKO MAPKETINTIK, loUAiog — AGyouaTog
2006

«O PbAog Tn¢ Kaivotopiag otnv E¢iowan Tou Képdougy, LEAD ZEPBIZ, louAiog — AlyouaTog
2006 (pe Tnv 2ahaBou E.)

«Amokwdikotrolwvtag 10 DNA twv AtroteAeapatikwy Tunudatwy MwAfoewv: Z1oixeia amo v
EMnvikA Mpayparikéttar, MARKETING WEEK, 4 Zetrrepppiou 2006 (ue Tov Mavayomouho
N.)

«To Mapketivyk kai 0 “Aixaouog” g Mdapkagy, Zuvévteuqn oto meplodikdé LEAQ ZEPBIZ,
Aexépppiog 2006

“Kricovtag MEgupeg petact g Emotiung & g MpakTikng Tou MdapkeTivyk yia v Evioxuon
NG AvaywvioTIKOTNTaS”, ZuvévTeutn ato eplodikd EMIZTHMONIKO MAPKETINIK, MdpTtiog
2007

“Koivwvikd MApkeTivyk: Tparnyikn pe Z1oxo Tov MMoAitn”, Etaipikiy Koivwvikiy EuBuvn, Ethaia
‘Ekdoaon g epnuepidag EONOZ, aeA. 136-138, Maptiog 2007 (ue M.MamaoTabomouiou)

“To Epmopikd kar Koivwvikd Mapketivyk atnv Etaipiki Koivwvikr) EuBovn’, EIdikO €vBeTo
EOGNOZ, 31 Mapriou 2007 (ue M.MamaoTabomouiou)

“To Mapketivyk w¢ EpyaAeio BeAtiwong tou Epmopikou EMeipparog”, EMIZTHMONIKO
MAPKETINTK, Teuxog 36, 0e).74-75, Maptiog 2007 (pe N.lNomaBaciAsiou)

“‘Avatopia Wneogdpwv”, Mapouaiaon Epeuvag ou agopouceg Tig AnuoTikEG EkAoyég Tou
2006 otnv epnuepida KYPIAKATIKH EAEYGEPOTYMIA, 24-25 Maptiou 2007 (ue
E.Amoatopn kai M.ZngoUAn)

“Kriovtag ME@upeg yia Tnv Evioxuon ¢ AviaywvioTiKOTnTag", Zuvévteugn ato Treplodikd AD
BUSINESS, 26 Mapriou 2007

“To MdapkeTivyk Evioyuel Tnv AviaywvioTikotnta”, 2uvévteudn oty epnuepida CITY PRESS,
12 AmrpiAiou 2007

“XtiCovtag éupeg yia v Egapuoyry tou MAPKETIVYK®, Zuvévieugn oTnv €@nuepida
NAYTEMMOPIKH, 16 AmpiAiou 2007

‘Amd 1o Akadnuaik@ Eyxelpidia otov Emixeipnuatikd ZTifo’, Xuvévieudn oTo TIEPIOBIKO
MARKETING WEEK, 23 AmpiAiou 2007

‘Amé v EmotAun omv MNpakTik tou MApkeTivyk®, Zuvévieuln oto meplodikd RETAIL
BUSINESS, 30 Ampihiou 2007

“ToupioTikd Mapketivyk kar  AviaywvioTikotTnTa: n Avaykn Avamrueng kai Zuvotopeng
EowrepikoU kar  E§wrepikoU MpooavatoAdiopot Twv  Emixeiphocwy’, EMIXTHMONIKO
MAPKETINTIK, EIAIKH EKAOZH: TOYPIZMOZ, Téuxog 38, Maiog 2007, oeh. 60-61 (ue
A.T'lavvotrouho)

‘H Zuvepyaoia Mapketivyk kai MNMwAfocwv KAeidi g Emituyiag yia mig Emixeipnoeig’,
NAYTEMMOPIKH, 7 Maiou 2007 (e K.Aiovakn)

“To Mdpketivyk & n Evioxuon g AviaywvioTIKOTNTAG", UVEVTEUEN OTNV €Qnuepida
HMEPHZIA, 11 Maiou 2007

“H Mpoedpeia g EMAC og «EANVIKG Xépian”, Zuvévieutn oto Tepiodikd ZEAQ ZEPBIZ,
Teuyog louviou 2007

‘O Ztpamnyikds PoAog Tou MAPKETIVYK 0TI XPnUATOOIKOVOUIKEG YTINpeaieg: TAoEIG Kal
E¢Aiteic” apbpo o010 Tepiodikdé BANKERS' REVIEW, Teuxo¢ louhiou 2007  (ue
M.MamaoTaBotrouAou)

‘OpéAn  amd v  Eupwrmaik Akadnuia MApKeTIVYK®,  Zuvévieuln oOTnv  €@nuepida
NAYTEMMOPIKH, 9 louAiou 2007
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“MdépkeTivyk kai MwARoeig. Z10 id10 €pyo...TpwtaywvioTéS”, ZEAP ZEPBIZ, Teuxog louAiou-
AuyouaTou 2007

‘BeAtiwvovrag v amddoon papkeTivyk & MwAACEWY OTIC QAPUOKEUTIKEG ETTIXEIPNTEIS,
GapuakeuTikd MapkeTivyk, Telxog 22, lavoudpiog 2008 (ue N. Mavayotoulo)

‘H 2oykpouon petacd Mapketivyk & TMwAAoewv emnpeddel 1eAika v amodoon Tng
emixeipnang;”, EMZTHMONIKO MAPKETINTK, Teuxog lavouapiou 2008 (ue Alovakn, K.)
“Zmv T0xn ToU TO EMNVIKO BapPdki. Ti deixvel €peuva TTOU €KTTOVNOE TO €QYACTAPIO
MdpxkeTivyk Tou OMAx», KEPAOZ, 10 @eBpouapiou 2008 (ue A.Mnxa)

«Ta kpuppéva puoTik@ yia 10 eAnvikd BapPdki. Eikoal €10ikoi dixvouv 10 dpoUo yia va
cavappei T Adpyn Tou 0 Asukdg xpuodcy, AGRENDA, 9 & 10 eBpouapiou 2008 (ue A.MAxa)
«Mou ogeilovTal 01 GUYKPOUTEIG PETACU «TTwARCEWVY Kal «JapkeTivyky, NAYTEMMOPIKH,
18 PeBpouapiou 2008

«MdpkeTivyk: Ao 1O TTAVETTIOTAPIA OTOV KOOMO NG ayopde», [lapouaiaon Epeuvag
ava@opika@ pe ™ oxéon Mdapketivyk kai MwAfoewyv, Tmepiodikd Tou KEMA Oeooaliag:
«Beooahia: Oikovopia kai Emixeipnuarikétnray, 1€0x0¢ 4°, 2008

“Sales Vs Marketing”, Sales Management (Boussias Communications), Teuxog ®eBpouapiou-
Mapriou 2008 (ue Alovdkn, K.)

«Autavovtag v amédoon Twv ouotnudtwvy CRM: 11 épeuva Tou OIKOVOMIKOU
MavemaoTnuiou ABnvwvy, Customer Management, Maptiog 2008 (ue Mavayotouho, N.)
«XTpamnyikn Mapketivyk yia Tov EAMnviké Toupiopd: AkoAdouBwvtag v Topeia Twv Tagidiwy
TWV gUyxpovwy TouploTwv atnv EAAGda kai atov kdopo”, EMIZTHMONIKO MAPKETINCK,
Eidikn ‘Ekdoan TOYPIZMOZ, Mdiog 2008 (pe lNavvotoulo, A.)

«Anpioupynoe agia, emkovwvnoE v, TTPOOQEPE vy, Zuvévteugn pe Tov Philip Kotler, AD
BUSINESS, 29 emrepBpiou 2008

«KtnuatoAodyio kai tahaimwpiar, EAEYOEPOTYTIIA, 17 OxtwBpiou 2008

«CSE-ALARM: YTeuBuvn...ouvepyaaiay, Xuvévreugn oto REVIEW CSR, Teuyog 2, 2008, (ue
Aulwva, N. kai MarmragTaBotroulovy, M1.)

«Mpdaavo» kal «KolvwvikoU 2kotmou» Marketing oe oxéon pe v EKE, ApBpo otnv
NAYTEMMOPIKH, 29 OxTtwppiou 2008

«Koivwvikég & mepiBalhovtikés diaotaoelg Tou MApkeTivyk ato TAaiolo g EKE», apBpo
otnv AMNOTEYMATINH, 18 NoeppBpiou 2008

MPOZQMA - Zuvévteugn atnv O.Aidraou, EAEYOEPOTYTIIA, 18 NoguBpiou 2008

«Kupie kaBnynta, amavifoTe pag», Zuvévieuqn oto meplodikd ZEAQ XEPBIZ, Teuyog
AekepBpiou 2008

«H kaivotopia €ival avamooTacTo KOUWAT g avamtuéne», ApBpo oto Tepiodiké GREEK
RETAIL, 8 lavouapiou 2009

«MpoUtobéaeig amoteAeopartikig epapupoyns Tou Green Marketing», ApBpo atnv epnuepida
HMEPHZIA, 17 lavouapiou 2009

«O1 KoIvwVIkEG kal TrepIBaMovTIKEG dlaaTacelg Tou MApkeTivyk aTo TTAdiglo TG Etaipikig
Koivwvikig EuBuvney, Zuvévreugn oto epiodikd EMIZTHMONIKO MAPKETINTK, Teuyog
deBpouapiou 2009

«Blo...Aoyikr emmiAoyr) aTo kaAGBI TNG voikokupdcy, epnuepida EONOZ, 16 PeBpouapiou 2009
«Kovwviko, Mpaaivo, YmewBuvo...MdapkeTivyk», Zuvévteugn oto Tepiodikd REVIEW: CSR,
Teuxog 5, PeBpoudipiog 2009

«To eumodpio o Tepiodo Kpiong», Mapouaiaon oto mepiodikd RETAIL BUSINESS, 16
Mapriou 2009

«Aamaveg Emikoivwviag yia Karavohwrtika Mpoiovia Eupeiag Karavalwaong atnv EAAGDO»,
Mapouaiaan g oXeTIKAG £peuvag aTo Tepiodikd AD BUSINESS, 30 Mapriou 2009
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«H AANjBeia yia mig Eco-Business», [lapouaiaon épeuvag oxetika pe 10 «[pdoivo
MdpkeTivyk» oty epnuepida TO MPQTO GEMA, 5 AmrpiAiou 2009

«Koivwvikd YmeuBuva & Biwoipa Mpoiévrar, Review: CSR, Teuyog 8, Maiog 2009

«O dekaroyog Tou MAPKETIVYK a€ TIEPIGdOUG UPETNSH, epnuepida TO BHMA, 21 Maiou 2009
«O deka@Noyog TG avTidpaong Tou WAPKETIVYK aTnv UQeany, epnuepida H NAYTEMIOPIKH
(EXECUTIVE), 13 louAiou 2009

AnAwan yia T Aigbvr ExBean Ocooalovikng, epnuepida KAOGHMEPINH, 26 louAiou 2009
AnAwan yia T Aiebvr ExkBeon Ocoaahovikng, epnuepida REAL NEWS, 26 louAiou 2009
«Kaivotopia oty Ekmaideuon 2teAexwv MwAfoewvy, uvévieudn oto Teplodikd Retail
Business, Noéuppiog 2009

«To Tpwto €10IKG TTAVETIOTNMIOKS TTPOYPaUUa, MigTotoinan oateAexwv oTIS MwARCEISY,
zuvévreugn ato Treplodikd MARKETING WEEK, 23 Noepppiou 2009

«BeAtiwvovtag T oxéon 1atpou aoBevolcy, ApBpo atn Zuvedpiakr epnuepida Tou 18
MaveMnviou Zuvedpiou Noonudtwy Owpakog, @caoalovikn, 26-29 Noeuppiou 2009

«Mwg XtiCovtan Ta loxupd Brands;», ApBpo atnv Eidikf Ekdoan EMnvikéc Mdapkeg (Greek
Brands), Exdotikdg Opyaviopdg DIRECTION, AekéuBpiog 2009 (ue Mhxa, A.)

«Eatiaon atov MeAam: H amavinon ato onuepivd apéPaio oikovouikd tepiBalAovy, ApBpo
0710 ao@aAioTIKG portal www.insuranceworld.gr, 4 Aekepfpiou 2009

«MeTamTuyiakéG OTTOUdEG TN XWwpa paghy, Xuvévieugn ato meplodikd “Franchise emporium”,
Teuyog 7, lavoudpiog 2010

«EMnvIk6G Toupiopds: o KAadog-KuparoBpatotng g EAAnvikAg Oikovopiag kai ol
MpokAjoeig Tou kaAeital va avriyetwrrioel», EmMoia Exdoon TAZEIZ 2010, ®efpoudpiog
2010 (ue Mavvotouhog, A.)
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